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Getting Your Share 


Instead of “‘ Business as Usual,’ Why Not Set Up “‘Unusual Business’’ as 
the Slogan of the Times ? 
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Refrigerator, freezer and ice tool display that is bound to get ’em these warm days 


By THE STOVE MAN 


business? Yes, we are having a war, but wé have and putting all our money into Liberty 

that is no reason why you should lay down’ Bonds and Thrift Stamps. Some people contend 

on the job. Economy is a big word at this time, that the slogan, “Business as usual,” is unpatriotic. 
but economy will not put you out of business if Some people think that the wearer of a frayed 
you want to remain in business. You'll find that suit with a seedy appearance is intensely patriotic. 
the failure is always looking for excuses for bad Now, here: suppose you quit buying and I quit 
business, but the progressive, live-wire merchant is buying and all the rest quit buying. In the third 
always looking for and expecting bigger and better Liberty drive 19,000,000 red-blooded Americans 
business. The live-wire merchant creates pros- bought Liberty Bonds. Two-thirds of this immense 
perity. He creates it by believing in prosperity, army, at least, are people such as you and I. Sup- 
by throwing his force and personality into creating pose production stops; what if you refuse to buy 
the things in which he believes. The live-wire mer- your needed refrigerator, your new gas range, new 
chant knows that people wake up every morning cooking utensils? What if you decide to curtail ex- 
with a desire to own some goods in his line; he penses, to get along by purchasing just the bare 
knows that this desire can be aroused and developed necessities? What if you decide to put this money 
to a point where it will be creative of sales. into Liberty Bonds and Thrift Stamps? What of 
There is a lot of talk about economy and conserva- the vast army, also purchasers of Liberty Bonds 
tion; so much talk that some merchants apparently and Thrift Stamps, what of this army dependent 
feel like hibernating during the duration of the on the purchasing power of your dollars? What 
war. This word “conserve” will bear investigation. of them if you, the consumer, refuse to consume, 
Conserve means to conserve from injury or destruc- how long will their jobs last? How long can the 
tion. It does not mean to put the “lid” on spend- manufacturer exist, the man who is paying for 
ing. It does not mean to pull through another sea- thousands of dollars’ worth of Government securi- 
son with the same old unsanitary refrigerator. It ties? How can labor pay the price of patriotism if 
does not mean waiting for the war to end before labor has no employment? We must put our O. K. 
buying that new gas-saving gas range. It does on every suggestion made by our Government that 
not mean to kick along another season with those’ will in any way help win the war, but along with 
chipped and cracked unsanitary cooking utensils. it we must use our heads as we have never used 
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H OW hard are you looking for excuses for bad Some people think it means getting by with what 
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them before. Not just “Business as usual,” but 
“Unusual business.” 


Questions for the Dealer 


OW much real effort are you putting forth to 

get “unusual business”? How much effort 

are you using to stimulate sales in your house- 
furnishing department? 

How much “pep” are you putting in your cam- 

paign on such necessities as gas ranges, refriger- 


Refrigerator, ice cooler and crockery department of C. L. & Theo. Bering, Jr., Inc., Houston, Tex. 


ators, fireless cookers, oil cook stoves, aluminum 
ware, enamel ware, vacuum cleaners, mops, floor 
wax, etc.? 

How often do you change your window displays? 
How much thought do you put into the construction 
of the displays how much stopping power do you 
inject into them, how much sales value? Do you 
make your advertising and your window displays so 
interesting as to cause people to enthuse over them? 
In your window display, do you bring out the things 
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Display in which unusual arrangement increases pulling power 




















This display sold 37 sweepers in less than a week in a 
medium-sized town. Big show cards made by H 
Goeller did the trick 


the average woman overlooks in her kitchen? Do 
your displays send her home to look for the un- 
sightly, germ-infested nooks in her refrigerator? 
Do they send her home to see the cracked and 
chipped, dirty-looking, burnt-up cooking utensils 
she has been using. As she looks at them does she 


Freezer display which re- 
: lies largely on manufac- 
turers’ helps 


hascnatiemally 
ENDORSED 


Hardware Age 


There are really so many good points 
about the line, we would like to have 
you call in order that we may explain other 
features to you. Yours very truly, 


BLANK HARDWARE Co. 





i looking over your line of fireless cookers, do 
you ever give thought to the number of sales 
you are losing through the fact that you are not 
giving them sufficient publicity? Right now, dur- 
ing the warm months, is an excellent time to put 
in a fireless cooker window display with a punch 
behind it. A letter like this will help the punch 
out: 


How do you like the day- 
Does that extra hour 


Dear Madam: 
light-saving plan? 
come in handy? 

We have a plan whereby you can save 
several hours more of daylight each day. 
You have so many things to do; wouldn’t 
a couple hours more of daylight be ac- 
ceptable? 

Why not let one of our 





cookers pre- 






Before the display is 
shown, clerks should study 
talking points 
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recall the fine display of ‘“‘Wear-Ever” on display in 
your window? Do your displays and your adver- 
tising make her ashamed to think of what the 
neighbors say about her kitchen? 

Do you get any prospects, any business, through 
a personal-letter campaign? When you have an 
exceptionally instructive refrigerator window dis- 
play, do you go through your list of prospects and 
formulate a letter on this order for your list of 
live ones? 


Dear Madam: In our South show win- 
dow we have one of our new —— refrig- 
erators on display. 

In this display we attempt to show a 
little lesson in food conservation. 

In these days it is vitally necessary that 
we save and serve. 

If you do not own a refrigerator, this 
display will prove interesting. If you have 
a refrigerator, we invite you to compare it 
with the one on display. 

A refrigerator is a necessity. The one 
shown in our window is 100 per cent sani- 
tary. It is economical, has perfect insula- 
tion, large roomy interior, cold dry air 
system of circulation. 


pare the meals in your home? So simple, 
so economical, and each meal so delicious. 
In the fireless cooker we offer an ar- 
ticle that will simplify your culinary 
troubles, and its price is cheaper than the 
price of doing without. 








Booth display of aluminum goods by Spelger & Hurl- 
burt, Seattle, Wash., which between Oct. 20, 1917 and 
April 20, 1918, sold $8,126.05 at retail 
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These are two more displays by 
H. W. Goeller. In the upper one 
sample boards were taken directly 
from the cutlery cases. Goeller 
says it was a great sales puller 


Food is greatly improved by slow, gentle 


cooking. It improves the flavor and in- 
creases the nutritive value. 

If convenient please call and allow us 
to show you this line. Yours very truly, 


BLANK HARDWARE Co. 


In our refrigerator display we make use of a 
table and some foods. A plate containing melted 
butter, a bottle of curdled milk, a dish of spoiled 
fruit, etc. These articles are placed on the table 
at the sunny Side of the window. Ribbons extend 
from the articles to their proper position in the re- 
frigerator. The sun can be sketched on thin paper 
and fastened to the glass at right hand side of 
window; beneath it a large imitation thermometer 
showing a temperature of about ninety degrees. At 
left-hand side of window a string of imitation icicles 
are attached to the glass, and lower down another 
thermometer showing the temperature represented 
as below freezing. 

Show cards, nursery refrigerator, ice cream 





Display of silver, aluminum and lacquered ware in 
which effective use was made of triangular pyramids 
meeting in the center 
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In window on left, white crepe paper 
was used, tied in middle with blue 
crepe. The whole display cost less 
than $1 to construct and boosted the 
week’s sales of these goods 40 per cent 


freezer, ice picks, ice shaves and tongs complete the 
trim. 
Unusual Arrangement 


N the display of filters and coolers, attention is 

attracted through the pulling power of unusual 
arrangement. We have all noticed displays of this 
nature where the articles were arranged on stands 
and adorned with rich drapery. Displays where 
beauty of arrangement is made the basis of stop- 
ping power do not carry the hard-hitting punch 
which belongs to a built-in feature of the unusual 
display. Ordinary, every-day displays lack intense 
stopping power. People get tired of the same thing. 
They grow tired of the same food, of the same sur- 
roundings, of the same music and often of the same 
company. Applying this thought to our display 
windows, we find that the really successful selling 
display is the display that is different. 

In the display of filters, we have a display that 
is very inexpensive but also very, different. We 
take the crate the coolers were shipped in, and after 
placing same in the window we remove a couple 
of slats and proceed to scatter the straw over the 
floor in the same manner as we used to bed down 
the horses when we were kids on the farm. 

A large show card calls attention to the arrival of 
new stock. This card we fasten on the center of 
our crate. The large card at the top shows “Special 
This Week” prices on stone filters. In arranging 
a display of this nature, one filter should be left in 
the crate, another carelessly protruding from same. 
thrown over on its side. Then several are placed 
indiscriminately about the window. The attention 
value in this window relies mainly on careless ar- 
rangement of the goods. The background should 
send out a thought of hot weather days sure to 
come. 

An excellent investment for any hardware store 
would be the construction of a real housefurnishing 
department. Most stores have a department devoted 
to housefurnishings, but this department would be 
a department created mainly for purposes of demon- 
stration. It would embrace a model kitchen, white 
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enamel walls and trimmings, linoleum on floor. Gas 
range connected, gas water heater and tank con- 
nected, iced refrigerator, fireless cooker, kitchen 
cabinet, ironing board, clothes driers, samples of 
enamel ware, aluminum ware, etc. 

Stands should be arranged near the entrance to 
this model kitchen so as to show special articles up 
to good advantage. This department should be under 
the supervision of a lady conversant with house- 
furnishing goods, and she should have an advanced 
knowledge of cooking. She should be able to formu- 
late nifty dishes and dispense useful information 
on cooking. She should be a past master in the art 
of canning fruit and making jams and jellies. 

Somebody has a mother just like the lady I have 
pictured. Her son may be in France or in a train- 
ing camp, and perhaps his mother would appreciate 
being the mistress of a model kitchen. 


Cooking Classes on Certain Days 


Now: to get the value out of this department, 

we would inaugurate cooking classes on certain 
days of each week. We would keep our eyes open 
for new foods like Jiffy Jell, Egg-o-see, etc. We 
would bring out in our advertising that Mrs. Smith 
would demonstrate the use of these new foods at 
a certain hour of a certain day each week. 

Our lady would give lessons on canning. She 
would show the most approved methods of canning, 
and, believe me, these methods would embrace some 
of the new stock of aluminum ware that just came 
in. There would be a chance to cash in on the 
demand for utensils used in canning, preserving, 
drying, etc. Canning, preserving and drying will 
be exceedingly popular this year. Many preserving 
kettles, along with ladles, fruit jars, cans and numer- 
ous other articles, will be in demand during the 
season. 

This lady would suggest substitutes for wheat 
flour. She would suggest methods for the mixing 
of wheat flour along with rice flour, barley flour and 
rye flour. In these demonstrations she would go 
strong on bread mixers and kindred goods. 

Personal letters and the telephone would be used 
in order to get a desirable class present at these 
demonstrations. Among other things, while the 
ladies were enjoying some of those war biscuits, 
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along with their coffee, they would be entertained 
with a little lecture on home sanitation—refrigera- 
tors, cooking utensils, flies, proper disposition of 
garbage, etc. 

June would sure be a big month if you had your 
model kitchen in operation and organized a special 
run on June brides. You could watch the marriage 
notices in the paper and make a list of prospects. 
It’s not too late. This list would furnish some of 
the recruits for your cooking school. Letters such 
as this would enroll the newly wedded in your school: 


Dear Mrs. Blank: May we help you 
Hooverize — economize in your cooking 
problems? 

On Tuesday, Thursday and Friday, at 
two-thirty in the afternoon, our Mrs. 
Smith will give special lessons on the prep- 
aration of Hooverized, appetizing foods. 

Tuesday afternoon of this week will be 
devoted to foods prepared the fireless cooker 
way. 

Thursday will bring lessons on the prep- 
aration of war bread, biscuit, jams and 
muffins. 

Friday will offer valuable lessons on can- 
ning and preserving. 

Light lunches will be served. 

We sincerely hope you will attend one of 
these meetings. It is our desire to make 
them so instructive that you will gladly be- 
come a regular visitor. 

Remember—TUESDAY—at__ two-thirty 
—come and see—smell and partake of foods 
cooked the fireless cooker way. Yours very 
truly, 

BLANK HARDWARE Co. 


Well, what are you going to do in July? Are 
vou going after some of that June bride business? 
How about all the things you stock suitable for the 
June bride; are you going to keep them out of sight 
when June is over? 

Let’s put pep, snap and ginger in our organization, 
and this next month let’s create UNUSUAL BUSI- 
NESS. 


. 





The “bride’s table” at the store of Sibley, Lindsay & Curr Co., Rochester, N. Y., arranged by Mrs. Martha 


Willard, demonstrator. 


Wagner aluminum ware is shown. 


It’s not too late to go after the June bride. In 


many cases she is only just returning from the wedding trip 



















































Du Pont Company’s Achievements 
in the War 


MOST illuminating story of achievement in prised to learn that any man who is so fortunate 
this world war, foresight in preparing for as to be a ‘du Pont man’ could be in doubt. It is 
America’s participation and immediate true that during the 116 years of its existence the 

readiness to supply all our Government’s demands company has been, as all other companies of its 
for explosives and many other needful articles, importance and size will be, slandered and lied 
was told to a few hundred du Pont employees at about. 


their recent Sales Convention by Colonel E. G. “Periodically a newspaper or magazine writer, 
Buckner, vice-president, in charge of the military or some Congressman, who wants to get himself 
sales of the company. into the lime-light, will frame up some* false 


Colonel Buckner presented a startling array of charge and hurl it at duPont. As a matter of 
big figures and gave a vast amount of inside in- comfort to you, try and recall these instances and 
formation about his company’s share in the war the names of the men who made these charges. 
for civilization. He showed that though the work You will find their names are forgotten, but the 
done by the company in supplying powder to the du Pont Company lives on, growing bigger and 
Allies has been credited with having saved the bigger and grander and grander with each day of 
British Empire, it was even more important to ts existence. Ashamed of du Pont? No! and so 
our own country in that it laid the foundation on long as Pierre S. du Pont is at its head and has 
which rests a certain and adequate supply of ex- the power to shape its policies you shall never 


plosives for our own boys “over there.” have reason to be. 
Efficiency and perfect organization, he said, ; 
made it possible to supply a total of 1,500,000,000 Truth About Money Making 
lb. of explosives for war demand. But the same “T know you have been met with the charge that 


efficiency and organization which did this made it the company has made too much money, but I 


Since the war began in 1914, the du Pont Co. has made and sold to the Allies and 
the United States more than 1,500,000,000 lb. of explosives. 


The total value of its contracts for military business to date is $1,01 1,000,000. 

Its military business in its biggest year before the war was valued at $3,600,000. 
In 1917 it paid an income tax of $20,997,000. 

Total amount of Allied securities subscribed for, $1 11,600,000. 

Total U. S. securities subscribed for, $135,350,000. 


possible also for the du Ponts to answer Amer-_ believe when I tell you the true story of this 
ica’s calls and to keep the powder train moving to money-making you will not think it questionable— 
the American trenches just as it had moved on on the contrary one of the greatest accomplish- i 
schedule time to supply the British, the French, ments in the history of the commercial world. 
and all the others, who at the beginning of the It’s a story of money made absolutely from the i 
war held out appealing hands to us. benefits of high efficiency and not from arbitrary 

One of the most interesting sets of figures he and despotic raising of prices due to shortage of 
gave is that showing how prices for explosives supply and sudden great demand. In this instance 
were scaled down month by month until now they the demand certainly was great and the source of 
are lower than before the war—in spite of the supply, compared to the need, was nothing. Time i 
fact that the cost of labor and of everything else has demonstrated the demand of us was 440,000,- 
that enters into the making of munitions has in- 000 lb. a year and our total capacity at the time : 
creased enormously. this story begins was just 12,000,000 lb. per year. 

Not only has the du Pont Company contributed I am going to show you how du Pont mastered this 
ammunition to the winning of the war, but the situation—never missed a trick—never disap- 
company has also contributed men—4168 of its pointed a customer—was always there with the | 


employees are in the ranks. goods, and we have been credited with saving the ; 
Colonel Buckner spoke as follows: British Empire. ; : 
“The chairman of the committee on arrange- “When this awful war first started in Europe, 


ments, in the invitation extended me to address and we were asked to quote terms on which we 
this body, said: You gentlemen, as representa- would help in furnishing powder and other war 
tives of du Pont Company, are met everywhere by materials, it was a mixed question what the com- 
misunderstandings of our company’s usefulness pany could safely undertake. We could then only 
and motives; many of you, he said, are not quite make about one million pounds a month, and it 
clear whether you should be proud of the com-_ was not settled what this nation’s policy was to be 
pany or ashamed of it. I must confess I was sur- concerning the shipment of war materials. The 
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cost of labor and the attitude of labor toward the 
supplying of munitions to the Allies was unsettled; 
we had in this country a large element strongly 
in sympathy with Germany—which created a great 
hazard—and who among us had a thought the war 
would last six months? 

“Because of these uncertainties the risks in- 
volved in purchasing and accumulating raw mate- 
rials at high prices and spending large sums of 
money constructing for such demands were great. 

“The Allies’ demand was principally for small 
granulations and small arms powder, including 
3-in. field gun powder, for which our pre-war price 
had been 80 cents per pound. It is generally be- 
lieved that we had been selling this powder for 
53 cents, but the fact is we had only sold at that 
price the larger granulations, such as 6-in., 8-in., 
10-in. and 12-in. powders—so when we fixed the 
price of $1 we were only advancing our price 20 
cents per pound. 


Modest Increase 


“When you consider the uncertainty of what 
Congress might do—the attitude of labor—the 
possibilities of great advances in raw materials, 
the great hazard of German sympathizers whom it 
was believed would stop at nothing to prevent help 
reaching the Allies—you cannot but admit it was 
a modest increase. 

“It was a foreign war. Since then, due to the 
dishonorable, brutal and devilish conduct of the 
German Government, we have been forced into the 
fight, but at the time we were quoting prices and 
terms to the Allies, President Wilson was con- 
tending that it was not our fight; that we had 
nothing at stake; neither had anything been done 
against our interest or our honor, and that we 
should remain neutral. It was only natural this 
company should take its cue from the note 
preached by President Wilson, which was so popu- 
lar throughout the whole country as to elect him 
to a second term as President. 

When you hear unfavorable criticisms of du 
Pont by people to-day against our success made 
in 1914, 1915, and 1916, you may rest assured it 
is made'in ignorance, without intelligent thought 
and is absolutely unjust. 

“They are judging us by to-day’s standard, 
which is righteously opposed to profiteering and 
excessive money-making out of the war, and not 
by the standard which ruled at that time and 
which ruled the majority of this country when 
they cast their votes in approval of President Wil- 
son and his policies, re-elected him President be- 
cause he had kept us out of the war. 

“The Allied governments’ representatives who 
first appealed to us for explosives, when they had 
agreed to accept our price of $1, wanted us to 
allow them to secure us by depositing in banks 
named by them 25 per cent of the face value of 
the contract, which 25 per cent was to be de- 


ducted from the lots of powder as delivered by us., 


Our demand was a cash payment of 50 per cent, to 
be made to us without any conditions or restric- 
tions attached, and the balance was to be paid as 
each lot was delivered. Our demand was finally 
accepted and agreed to. 


Different Story 


“It must be apparent to everyone what a dif- 
ferent story would have been written, and how 
changed would have been the results if we had 
been influenced by them and had conceded their 
contention, how little of the great work we have 
done in preparing for this war would have been 
accomplished if we had accepted their proposal, 
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and worked on the terms suggested and insisted 
on by them. I have been told time and again by 
those interested that this seemed at the moment a 
most unjust and severe demand, but time had 
demonstrated it, beyond question, to be the wisest 
and most beneficial act of all things that had been 
done for the Allies. To it alone is due the credit 
of the great extent of the work completed. It put 
the du Pont Company, the greatest of all organiza- 
tions in America, in a position, both in funds and 
confidence, which eliminated all fear of loss or 
doubt as to the successful completion of the con- 
tracts by both parties, to such a degree that all 
limits were off and we were ready to accept any 
proposition involving any amount, which con- 
tained these terms. Contracts followed and were 
accepted so fast we were forced to start a new 
plant nearly every day. 

“In this connection I cannot say too much of 


‘the wonderful spirit that was shown by the em- 


ployees of the du Pont Company. I don’t believe in 
the whole history of the world a more perfect 
piece of united effort was ever displayed. Every 
man gave all that was in him. It was perfect team 
work. There was no working at cross purposes, 
no jealousy, every man seemed ready and willing 
to make every personal sacrifice asked of him and 
to do his part, whatever that might be, to put the 
job across. Think of it! The du Pont Company, 
with its great financial strength, backed by the 
confidence created by the 50 per cent cash ad- 
vance payment on the face value of each contract, 
coupled with an army of employees filled with a 
wonderful spirit of loyalty, both to the du Pont 
Company and the nation, and back of it all a 
thorough knowledge of HOW TO DO IT. 

“Are you surprised that they have not yet faced 
the word ‘failure,’ but have achieved victory in 
every undertaking? 


Testimony from Allies 


“There have been many instances of a similar 
nature, but I wish you could have been with me 
on two separate occasions and heard two men 
testify to the benefits the Allies have received by 
reason of our service for them. 

“The first witness was J. P. Morgan. 

“He'called me into his office one day and said 
he wanted to tell me of an incident that had been 
related to him. He said he had met Mr. DeLancy 
Nicoll the night before. Mr. Nicoll was telling of 
a recent visit to London. The night he left Lon- 
don he had dined with Lord Moulton, who was 
head of the British Munitions Board, and some 
others, and Lord Moulton had made the statement 
that only because of the great work done by Mor- 
gan & Co. in the purchasing of munitions, the 
du Pont Company in supplying powder and Beth- 
lehem Steel Company in supplying guns and shells, 
were the British and French armies able to hold 
their own during 1915. 

“The other incident was one day lately when I 
was paying a visit to Colonel McRoberts of the 
Ordnance Department, U. S. A. He introduced 
me to General Hedlam of the British army. On 
being introduced the general recognized me in.a 
polite and agreeable way and continued his con- 
versation with Colonel McRoberts. Colonel Mc- 
Roberts, however, went on to explain to him that 
I was vice-president of the du Pont Company and 
was the one who, through that company, had done 
so much for the Allies in furnishing them ex- 
plosives. A surprised look came over his face— 
he wheeled around, facing me, and asked: ‘What 
is your name?’ I told him. He thrust out his 
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hand saying to me: ‘Please let me shake your 
hand again, sir, and permit me to say to you that 
the du Pont Company is entitled to the credit of 
saving the British Empire!’ 

“The British Ministry of Munitions of War, of 
London, under date of May 1, 1917, wrote Mr. 
Pierre S. du Pont expressing the appreciation and 
gratitude of the Britsh Government for our in- 
valuable assistance in furnishing, without charge, 
plans, information and the services of some of our 
important men in connection with the erection of 
the Henbury factory for the manufacture of nitro- 
cellulose powder. The closing paragraph of this 
letter’ voices the feeling of the British Ministry 
of Munitions toward our company—to wit: 

“ “Will you please accept the best thanks of my 
colleagues and myself, both to you personally and 
to your company, for the friendly and generous 
manner in which you met our request for assist- 
ance, and allow me to record the British Govern- 
ment’s sense of obligation to your company for 
these and the other magnificent services it has 
rendered to the Allied cause. 

“ «Sincerely yours, 


(Signed :) “Christopher Addison.’ 


Have Made Millions 


“IT am proud to admit we have made millions of 
dollars. If we had lost millions our critics of 
to-day, who condemn us, would laugh and call us 
idiots and fools and the Kaiser would have the 
laugh on this government because it was not pre- 
pared with powder. I repeat, I am proud we have 
made millions of dollars, but it has not been be- 
cause the company has practised extortion on its 
customers, either the foreign buyer or our people 
here at home. 

“As an example of the spirit which has con- 
trolled the du Pont Company in its policy of price, 
I wish to say: ‘We have never raised our price 
to a single one of our regular customers here in 
the United States: Bethlehem, Remington, United 
States, Western, Winchester, Peters, and all other 
home military concerns, have been charged 
throughout the period of the war, our regular pre- 
war prices and have also been given the benefit of 
every reduction.’ I doubt if a similar treatment 
is equaled by any concern in existence. 

“Please bear in mind that when in the begin- 
ning we fixed the price at $1, we had to consider 
the fact that the first contract of necessity should 
include the cost of building and equipping the 
plant. We believed then it would require 10 cents 
per pound to cover construction cost. 

“We had not gone far toward this construction 
before we realized that building material: steel, 
lumber, coal, nails and all kinds of machinery as 
well as labor, had increased in price so rapidly 
that 18 cents was required to cover it, and by the 
time we had finished the enormous construction 
amounting to between seventy and eighty million 
dollars this cost had reached 30 cents per pound. 

“Now, please follow me closely, while we con- 
sider the increased price of other commodities, 
because it better illustrates the fairness of du 
Pont than any other argument we can make. 


Rise in Prices 


“Our pre-war price (as I have already ex- 
plained) was 80 cents for powders up to 3-in. 
We built new.plants and sold the product at $1. 
And remember that from the moment the great 
war demand was created, every kind of material 
began to increase in price rapidly. Steel, coal, 
cotton, alcohol, lumber, nitrates—you may go over 








In April, 1917, the U. S. Chief of 
Ordnance invited du Pont and all other 
powder makers to meet him in Wash- 
ington. He told them the army and navy 
needed 115,000,000 lb. of powder at 


once. Each powder maker was asked 
how much of this he could make in the 
calendar year 1917. The du Pont an- 
swer was: “All of it.” 

At the beginning of the war the du 
Pont capacity was 12,000,000 lb. a year. 




















the entire list of our markets and you will find 
everything on the list from 1 to 200 per cent 
higher than what one could have bought them for 
at pre-war times and these high prices still remain 
in force. Powder we started at $1 per pound, but 
it has been reduced persistently whenever we 
could effect a saving in the cost of production. 
As an example, I give a table showing the dates of 
reductions in our price: 


October, 1914, the price was, pound. .$1.00 
May, 1915, the price was, pound...... 0.97) 
October, 1915, the price was, pound.. 0.90 
November, 1915, the price was, pound. 0.80 
July, 1916, the price was, pound...... 0.60 
September, 1916, the price was, pound. 0.4714 
December, 1916, the price was, pound. 0.60 
April, 1917, the price was, pound.... 0.47% 
September, 1917, the price was, pound. 0.4914 


“Please note we reduced the price three times 
in 1915 and two times in 1916. Prices of every- 
thing used in the fabrication of powder were in- 
creasing every day and one wonders how the price 
of powder could be constantly reduced. 

“Therein lies the proof of the wonderful effi- 
ciency of the du Pont Company and its fair deal- 
ings with its customers. 

“Invention after invention, economy after econ- 
omy, was developed for savings which more than 
kept kept pace with the rapid increase of raw 
material and labor. 

“The company might have reasoned that because 
of the increase of raw materials we should add a 
corresponding amount to our price and reap the 
benefit of our efficiency ourselves. It was not 
costing the steel producers 100 per cent more to 
produce a ton of steel, but the supply and demand 
enabled them to charge more and they did so. It 
did not cost 1 and 200 per cent more to produce 
all the other articles for sale in the market, but 
the demand was so great and the articles so 
scarce and difficult to obtain, that it was possible 
to get the price and few hesitated to take advan- 
tage of the situation. 


Case of TNT 


“An example is shown in what is commonly 
called TNT. The pre-war price of TNT was 29 
cents per pound. Toluol, the principal material 
from which trinitrotoluol is made, was produced 
by others than the du Pont Company; in fact, we 
did not produce any of it, hence we could not con- 
trol the price. We and the buyers were at the 
mercy of the toluol producers. I have known of 
TNT selling at $1.50 per pound. Our price never 
exceeded $1, which is a remarkably low price 
when it is remembered that toluol sold as high as 
$7 per gallon when the pre-war price was only 
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19 cents per gallon. We adopted the policy not 
to sell at a greater price than $1 and refused to 
buy toluol at a figure that would not enable us to 
nitrate it and sell the finished product, with a 
profit, at $1. In making prices of TNT we were 
governed by the same principle as when making 
powder prices, giving the benefit of reduction in 
cost of manufacture to the buyer. Our price on 
TNT has been reduced from time to time until 
now we sell at 35 cents per pound as against $1 
in the beginning, which is nearly as low as the 
pre-war price of 29 cents. 


“When in February, 1916, the President of the 
United States sent the German ambassador out of 
this country, du Pont, with its usual vision into 
the future possible needs of its business, realized 
the necessity of more. powder production, at once 
sent men over ten states seeking out possible sites 
for additional powder plants; it also commenced 
at once to lay out and plan for additional con- 
struction, so in April, when President Wilson de- 
clared German was in a state of war with the 
United States, du Pont was ready with locations, 
layouts and plans well under way. We at once 
sought opportunity and pointed out to the powers 
at Washington the need for additional sources of 
supply and the wisdom of prompt action. The 
plants du Pont had built and was then operating 
had been erected solely to supply the Allies and if 
the United States was coming into the fight and 
proposed to equip one to two million men, it was 
beyond question needful that the United States at 
once provide additional capacity as a source of 
supply for its army. 

“It was not until October, 1917, that we suc- 
ceeded in influencing Washington to act—but de- 
lays caused by indecision and too many fingers in 
the pie prevented us from beginning this work 
until March, 1918, at which time we began the 
construction of a large smokeless powder plant 
at Nashville, Tenn. Since then we have made 
wonderful progress. 


Wonderful Achievement 


“T believe when this plant is completed and its 
history is written it will be the most wonderful 
achievement ever performed in the history of 
powder building. 

“It will involve the expenditure of seventy to 
eighty million dollars and will produce approxi- 
mately 1,000,000 lb. of powder daily. 

“This plant is being built in nine units—each 
one complete in itself. One of these units is ap- 
proximately eight times the size of the largest 
smokeless powder plant in the United States prior 
to 1914. The entire plant is seventy times as large 
as the largest plant before the war. 

“It covers an area of 11% miles wide by 3 miles 
long. To operate it at capacity will require 1,500,- 
000 lb. of nitrate of soda per day, 675,000 lb. of 
sulphur per day. It will consume 4500 tons of 
coal for each 24 hr., which is equivalent to 100 
carloads, or two trainloads. It will require 100,- 
000,000 gal. of water per 24 hr., or as much water 
as is used by a city having a population of 1,000,- 
000 people. The central power plant will contain 
68 boilers, each with a rating of 825 hp. It will 
be the largest smokeless powder plant in the 
world and the last word in powder making. It will 


require 20,000 to 25,000 men 10 to 12 months to 
complete it, and your company has agreed to give 
its 116 years of accumulated knowledge and do 
this enormous construction at actual cost and 
without profit. 

“In April, 1917, the Chief of Ordnance invited 
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du Pont and all other powder makers to meet him 
in his office in Washington. At this meeting we 
were informed that the army and navy jointly 
were in need of, as quickly as possible, 115,000,000 
lb. of powder. 

“Each of the powder makers present was asked 
how much of the 115,000,000 lb. he could make 
within the calendar year 1917. du Pont’s answer 
was: All of it. We were all then asked at what 
price we could supply this powder. du Pont’s 
answer was 4714 cents for all granulations above 
small arms and 62 cents for small arms powder. 
None of the others were as low and their prices 
for the larger granulations ranged up to 58 cents 
against our 4714 cents, and I am creditably in- 
formed that some of these bidders succeeded in 
convincing the Government that they were unable 
to duplicate our cost and the Government, because 
of its great need, consented to and did pay them 
for their product a greater price than they paid 
us. I want to direct your attention to this point: 

Price Was Fixed 

“When I had last discussed the subject of mak- 
ing powder for United States Government, back 
in 1913, Congress had by legislation fixed the price 
to be paid to manufacturers by the army and navy 
at 53 cents for large granulations. At that time 
du Pont could only manufacture 1,000,000 lb. per 
month, 12,000,000 lb. per year. 

“Two and a half years later we were at war with 
a nation which had spent day and night for 40 
years preparing for this day and our Government 
needed quickly 115,000,000 Ib. 

“Since 1914 raw materials for the manufacture 
of 1 lb. of powder had increased 18 cents. The 
Government’s plants were not able at that time to 
produce powder for 53 cents. 

“To sum up: 115,000,000 Ib. wanted; du Pont 
the only source; a statute fixing the price at 53 
cents; raw materials increased 18 cents. Make a 
mental calculation of these facts and the situ- 
ation which confronted us and tell me if your 
company did not act in a way to make all of you 
proud? 

“Under the same influence, steel, coal, cotton, 
lumber; wheat, alcohol, gasoline, everything has 
increased 100 to 150 per cent over pre-war prices. 
But when du Pont confronted the fact that its 
services were needed to help fight this war, our 
price did not go up, but at once went down to 
471% cents. When I met the Secretary of the Navy 
later, and informed him of what we had done, he 
slapped me on my knee and exclaimed: ‘Fine! 
fine! I wish other manufacturers had some of the 
same spirit.’ 

“Du Pont Company enjoys the unique position 
of being the only concern in the United States 
which is to-day selling its product at less than pre- 
war prices. Had we consented to sell at any price 
we could get, powder, like coal, steel, lumber, 
alcohol, copper and cotton would have advanced 
to exorbitant prices and the Government would 
have had to fix the price as it has done in other 
cases, but none of you has ever heard of the Gov- 
ernment fixing a price on powder since 1913. 
du Pont, as fast as it could do so, has of its own 
volition, reduced the price. 

“The relation of the du Pont American indus- 
tries to the war is so great that one hardly knows 
how to draw a picture that will convey the whole 
truth to your mind. Of course, our greatest direct 
relation is our ability to serve the fighting forces 


(Continued on page 79) 
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Brief Notes of the Trade 


THE MONARCH METAL Co., LTp., Hamilton, Ont., has 
been incorporated with a capital stock of $250,000 by 
John R. Marshall, Arthur B. Turner, George A. Young 
and others to manufacture machinery, tools, imple- 
ments, etc. 


THE SHULER AXLE Mrc. Co., Detroit, Mich., is estab- 
lishing a branch plant at Jones and N Streets, Louis- 
ville. 


THE UNIVERSAL TIRE & RUBBER Co., Houston, Tex., 
has purchased 30 acres on the ship channel, on which it 
will erect a plant for the manufacture of automobile 
tires and tubes. The initial unit will give employment 
to about 500 men. 


THE PryYOR CARBURETOR Co., Oklahoma City, Okla., 
has been incorporated with a capital stock of $60,000 
by R. M. Pryor, C. C. Leech and H. W. Munson, and will 
equip a plant to manufacture carbureters. 


THE AMERICAN HINGE Co., Muskogee, Okla., has been 
incorporated with a capital stock of $100,000 by H. A. 
Paul, B. Broaddus and Fred W. Davis, and will estab- 
lish a plant for the manufacture of hinges. 


THE ECLIPSE PULLEY COVERING Co. OF CALIFORNIA, 
Los Angeles, Cal., is about to build a plant in that city. 


THE L. H. KENDALL TIRE & RUBBER Co., Akron, Ohio, 
will establish a plant in Massillon, Ohio, for the manu- 
facture of tires and other rubber products. 


THE SANDUSKY TIRE & RUBBER Co., Sandusky, Ohio, 
has placed contracts for the erection of a new plant. 
This will be of brick and steel construction, 140 x 460 
ft., part three stories and part one story. 


THE CLIMAX TRACTOR Co., Chicago, Ill., has been in- 
corporated in Delaware with a capital of $100,000 to 
to manufacture tractors and machinery. Ransom E. 
Walker, H. S. Mustin and R. L. McKean, Chicago, are 
the incorporators. 


THOMAS E. GLEESON, INC., 415 John Street, East 
Newark, N. J., manufacturer of wire cloth and wire 
goods, is planning the reconstruction of its two-story 
factory recently destroyed by fire with loss of about 
$15,000. The new plant will be about 100 x 100 ft. 


THE STANDARD PISTON RING Co., Newark, N. J., has 
been incorporated with a capital of $1,250,000 by N. M. 
Eisenberg and L. E. Dresser, New York, and M. Levy, 
Brooklyn. 


THE MEYER SCALE & HARDWARE Co., 409 Elizabeth 
Avenue, Newark, N. J., has leased space in the manu- 
facturing buildings at 312-28 Adams Street, and is 
planning the removal of its works to that location. 


THE ART METAL CONSTRUCTION Co., Jamestown, 
N. Y., has had plans drawn for a boiler-house extension. 


THE AUTO VACUUM FREEZER COMPANY OF KITTERY, 
a $225,000. corporation, has been granted a Maine char- 
ter to deal in patented articles. The incorporators are 
Harry W. Foster, George E. Burnham, Elmer Burnham, 
all of Kittery. 


Factory War Gardens 


ORE than fifty employees of the Simonds Manu- 

facturing Company, Fitchburg, Mass., are enthu- 
siastic war gardeners, who are doing their bit to pro- 
duce food and help win the war. Through the assist- 
ance of the Simonds company they have obtained gar- 
den spots which they are now working. A tract of land 
owned by Mr. Gifford K. Simonds has been set aside for 
use by the men, while another tract, owned by the city, 
has also been secured for use by the employees. 























D. BLATZ of the Bridgeport Brass Company, 

- Bridgeport, Conn., writes more or less familiar 
letters to hardware jobbers on the Bridgeport line of 
tubing, rod, bicycle, automobile and motor cycle tire 
pumps, and searchlight gas lanterns. The accompany- 
ing picture of him in the wilds at Redding Ridge, Conn., 
shows how he spent last Washington’s birthday—a 
happy contrast with the present sultry season. 


Under the direction of James Dennihan, the tracts 
have been plowed, harrowed and placed in condition 
for planting at no expense to the employees. Every 
Simonds gardener is putting in a generous section of 
spuds and the general run of garden truck. The com- 
pany is doing everything possible to encourage the men 
and besides donating the land and having it prepared, 
fertilizer has been supplied at cost and delivered at the 
gardens. Other employees who have gardens at their 
homes have also been furnished fertilizer. The gardens 
will be inspected from time to time by a representative 
of the company in order that the best results may be 
obtained. 


Saw Company Enlarges Plant 


ONTRACTS have been let by the Simonds Saw 

Company for an additional, factory building to be 
erected at 1618 South Western Avenue, Chicago. The 
proposed structure will be three stories high, with con- 
crete foundation and brick superstructure, and will cost 
in the neighborhood of $50,000. 

The Simonds company is planning to equip the fac- 
tory with the most modern machinery fof the manu- 
facture of saws, machine knives, etc., and the work is 
to be rushed to completion as soon as possible. In addi- 
tion to the work and machine rooms, the new factory 
will contain a hospital and rest room for the employees 
with modern lavatories for both men and women. 

The new structure will be 50 x 130 ft., steam heated, 
and equipped with elevators, skylights and a modern 
vault. 


Personal and Otherwise 

Charles R. Hook, vice-president of the American 
Rolling Mill Co., Middletown, Ohio, and in charge of 
the operating department, has been appointed a director 
of the company to succeed the late James G. Battelle, 
former president of the Columbus Iron & Steel Co., 
Columbus, Ohio, which was recently absorbed by the 
American Rolling Mill Co. 

J. H. Frantz, an official of the American Rolling 
Mill Co., Columbus, Ohio, has been appointed Federal 
Fuel Administrator for Ohio, succeeding Homer H. 
Johnson, Cleveland, resigned. 

W. A. Haines has been appointed district representa- 
tive at Detroit of the Automobile Equipment Depart- 
ment of the Westinghouse Electric & Mfg. Co. 











Washington News 


New Taxes Planned for Automobiles, Cutlery, Clocks and Watches— 


Important Price-Maintenance Ruling—Canning 
Records to Be Broken 


By W. L. CROUNSE 


WASHINGTON, July 15. 

ECRETARY McADOO’S office has given the 
S taxpayers of the country another hard jolt. 

A long list of suggestions for additional 
levies on so-called luxuries has been sent to the 
Ways and Means Committee with an urgent rec- 
ommendation that they be included in the new 
revenue bill which Chairman Kitchin and his col- 
leagues are about to frame. 

The Government is certainly after the passenger 
automobile for fair. Not long ago Dr. Garfield 
cut down the fuel allowance for the makers of 
pleasure cars to 25 per cent of normal and Mr. 
Replogle, director of steel supply, promptly fol- 
lowed this up with an announcement that the 
War Industries Board could not guarantee an 
equal percentage of steel. 

Now comes the Treasury Department with a 
series of suggestions for taxation that will put a 
crimp in the pocketbooks of everybody having to 
do with the sale or use of automobiles. This 
plan starts out with a tax of 20 per cent on auto- 
mobiles, trailers and truck units, motorcycles, 
bieycles, tires, talking-machines and musical in- 
struments. 

Not content with adding $200 to the cost of a 
thousand dollar car, the Treasury Department rec- 
ommends a heavy license tax on automobiles to be 
paid by the owners. This would be graduated ac- 
cording to horsepower and would run into real 
money. 

Pyramided on top of these taxes the Com- 
missioner of Internal Revenue urges a tax of 10 
cents a gallon on all gasoline, the tax to be paid 
by the wholesale dealer. Of course this would be 
added to the price of gasoline, and as experience 
demonstrates that a little something in the way of 
profit is usually added to such taxes, the average 
price of gas throughout the country would be not 
far from 40 cents per gallon. 

The man who drives his own car would have the 
laugh on the other fellow if all the Treasury De- 
partment’s suggestions are adopted, as they in- 
clude a tax on “male household servants, including 
chauffeurs,” of 25 per cent of the wages of one 
servant up to 100 per cent of the combined wages 
of four or more. This would mean from two to 
three hundred dollars per annum tax for the privi- 
lege of employing a chauffeur and would prob- 
ably result in a great many automobile owners 
suddenly discovering that they can drive their 
own cars. 


Diverting Chauffeurs to War Work 


F course this tax on chauffeurs is not designed 

as a revenue proposition pure and simple. 

Its secondary purpose is to force automobile own- 

ers to dispense with drivers in order that the 
latter may engage in some form of war work. 

But the Treasury Department does not stop at 

automobiles. It suggests taxes on many other 

items, some of which are of special interest to 

the hardware trade. On table cutlery, silverware, 

etc., it proposes a tax of 10 per cent wherever the 
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articles are sold in sets the retail price of which 
exceeds $5. 

Clocks and watches are to pay a tax of no less 
than 50 per cent of the price, if the Treasury De- 
partment’s scheme is adopted. This levy would 
apply not only to the costly articles handled by 
Jewelers, but also to the inexpensive clocks and 
cheap watches found on the show cases of nearly 
every retail hardware store. 

There will be a stiff protest against the taxa- 
tion of such articles as cheap clocks and watches, 
and a strong effort will be made to induce Con- 
gress to recognize the principle underlying the 
French luxury law. This law is one of the most 
sensible bits of wartime legislation enacted by any 
of the belligerent countries. 


French Law Taxes Luxuries Only 


HILE the French statute imposes a tax of 

10 per cent on a long list of articles denom- 
inated luxuries it bases the levy upon the actual 
character of the goods as such. The statute car- 
ries two schedules, one of which is made up of 
articles conceded to be nonessential and on these 
the tax is levied without regard to the price at 
which the goods are sold. The second schedule 
embraces articles which are not taxed unless they 
are sold at a price indicative of their luxurious 
character. ‘ 

Under the French law soaps and dentifrices, for 
example, are free of tax unless they are retailed 
at a price which indicates that they are in fact 
luxuries. This sound principle lifts the burden 
from the inexpensive article of everyday consump- 
tion and puts it cn the superfine product which 
nobody need buy and which only those do buy who 
can also afford to pay the tax thereon. 

The Treasury Department recognizes the prin- 
ciple of the French tax in dealing with sets of 
table cutlery which, according to its recommenda- 
tions, would be free of tax unless they cost more 
than $5 each. It would seem to be a reasonable 
proposition that if a $5 carving set, consisting of 
a knife, fork and steel, could be sold free of tax 
no burden should be placed on an alarm clock 
selling for a dollar or so, or a cheap watch retail- 
ing for less than $2. 

But the recommendation of the Treasury will 
have to run the gauntlet of both the House and 
Senate before they are incorporated in the statute, 
and it is doubtful if Mr. McAdoo will recognize 
his suggestions in the law as it is finally enacted. 


Need Not Sell Notorious Price Cutters 


The Federal Trade Commission has just issued 
a decision fairly electrifying to manufacturers, 
wholesalers and retailers. It holds in so many 
words that a manufacturer can legally refuse to 
sell to a notorious price-cutter. 

This is the biggest kind of news from the stand- 
point of the price maintenance controversy that 
has been waged before the commission during the 
past year and that has resulted in the handing 
down of a long list of rulings forbidding producers 
from attempting to control the resale prices of 
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their goods. The new ruling is an eye-opener, but 
it must be read with care and applied with discre- 
tion to all future transactions..: 

Several months ago the commission issued its 
first ruling charging certain manufacturers with 
violation of the act creating the Federal Trade 
Commission, in that they endeavored to compel 
retailers of their goods to maintain certain prices 
thereon. The commission did not discuss the 
ethics of price maintenance, but merely pointed 
to decisions of the United States Supreme Court 
holding that in the present state of the law (i. e. 
with no Stevens bill on the statute books), manu- 
facturers cannot legally control the resale prices 
of their products. 

A dozen or more manufacturers have since been 
enjoined against seeking to maintain prices and 
several trade associations have been called to ac- 
count for policies the general purpose of which, 
according to the commission’s view, was to aid 
their members in keeping up prices and to give 
them information concerning the practises of 
price-cutters. 





Playing the Sears, Roebuck Trick 

While these decisions were being ground out, 
the attention of the commission was drawn to the 
operations of certain concerns which, for the pur- 
pose of drawing trade, cut the prices on “leaders” 
to figures which were either below cost or left so 
small a margin of profit as to make it clear that 
the goods were being used as bait with which to 
draw custom. These cases were promptly taken 
up by the commission and made the basis of a 
ruling that price-cutting, which leaves no margin 
of profit, or an obviously inadequate margin, is 
“unfair competition.” 

This decision was received with great satisfac- 
tion by the merchants of the country, but its appli- 
cation was not altogether clear. The rights of the 
manufacturer of the goods subjected to such ruin- 
ous price-cutting were not discussed by the com- 
mission and producers were therefore left “up in 
the air.” 

Now comes the commission with a new decision 
in which the manufacturer plays a star part. It 
will be worth your while to consider it carefully. 

A customer of the American Tobacco Company 
filed a complaint with the commission alleging 
that the company refused to sell him goods be- 
cause he would not maintain its fixed prices. The 
commission investigated the case and has handed 
down the following decision in favor of the manu- 
facturers: 

“The complaint charging the American Tobacco Com- 
pany with violation of Section 5 of the Federal Trade 
Commission Act, which was issued by the Federal Trade 
Commission on April 15, 1918, has been dismissed by 
that body, after careful consideration of all the facts 
in the case. The complaint charged the respondent with 
adopting and maintaining a system of fixing prices at 
which its products were to be resold by jobbers and 
wholesalers, thereby having the effect of eliminating 
competition in prices among such jobbers and whole- 
salers, with special application to the concern refused 
goods by the American Tobacco Company. 

“Under affidavit there was submitted to the commis- 
sion by Mr. Percival S. Hill, president of the American 
Tobacco Company, a statement outlining the routine in 
acquiring new customers and the dropping of old ones. 
The commission’s investigation sustained the American 
Tobacco Company’s denial of the allegations contained in 
the complaint, inasmuch as it was shown that the re- 
fusal to sell the concern in question was due to this 
concern’s well-known reputation as a price cutter.” 





This is the first clear-cut ruling of the commis- 
sion recognizing the right of a manufacturer to 
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refuse to sell notorious price-cutters. This does 
not mean, however, that every dealer who shades 
a fixed price can be cut off by the producer or 
jobber. 

The commission’s decision was so interesting 
that I discussed the question with certain of its 
experts as to how far manufacturrs can go in fol- 
lowing the American Tobacco Company’s lead. As 
the result of these conferences I am able to say 
that the commission takes the position that its 
decision in the tobacco case will not justify re- 
fusal to sell a concern simply because it does not 
maintain resale prices. 

Price-cutting to constitute “unfair competition” 
must be such price reduction as leaves the dealer 
without a reasonable profit, taking into account 
the volume of his business and the cost of carry- 
ing it on. These are questions of fact which each 
manufacturer must decide for himself in deter- 
mining his selling policy. 


Get Ready for a Big Canning Season 


F you have not stocked up for the local canning 

season you would do well to get in line at the 
earliest possible moment, according to a warning 
now going out from the National War Garden Com- 
mission. Prediction is made by President Charles 
Lathrop Pack that the five million gardens now 
being cultivated throughout the length and 
breadth of the country will produce material for 
1,500,000,000 qt. of canned stuff in tin and glass. 

When the war garden movement was set on foot 
in the early spring of 1917 it was the hope of the 
commission to induce the people to plan one mil- 
lion new gardens. So enthusiastic was the re- 
sponse in all sections of the country that the Sec- 
retary of Agriculture in his final report upon this 
movement fixed the number of war gardens for 
1917 at 3,500;000. 

This year there has been a 40 per cent increase 
over last year. With this gain there has been a 
corresponding increase in the demand for garden 
tools of all kinds and the call for tin cans and 
glass preserving jars promises to exceed all pre- 
vious estimates. 

Better canning methods, which have resulted 
from the widely scattered publications of the 
Department of Agriculture and the War Garden 
Commission, have also stimulated the call for first- 
class canning equipment of all approved types, 
including steam cookers, drying ovens and all the 
countless little tiems of paraphernalia that help 
to speed the work. 

In a statement just made public here Mr. Pack 
gives some interesting figures showing where the 
gains have been made in the war problem boom. 
This statement, which is of interest as indicating 
where the demand for canning equipment is likely 
to materially exceed that of last year, is as follows: 


Big Boom in Central West 


“The greatest percentage of increase was made in 
the Central Western states and Pacific coast, taking any 
one section of the country as a whole. There an awaken- 
ing has taken place which revealed itself in an enthu- 
siastic, widespread drive to help home food production. 

“Of the total number of war gardens in the United 
States, the preliminary reports show that more. than 
2,000,000 of them—2,276,000, to be exact—were in the 
Central Western territory. There was a gain of fully 
50 per cent over the war garden activity of last year. 

“The Eastern states, including New England, New 
York, Pennsylvania, New Jersey and Delaware, on the 
whole showed little increase over last year. In cer- 
tain parts of all this territory there has been a better 
showing, and particularly has there been a greater 
activity among manufacturing concerns in providing 
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land for their employees, but these gains have been 
counteracted to a certain extent by less activity in other 
places; so that the amount of food home grown along 
the upper Atlantic coast this year will be slightly, if 
any greater than last year. 

“Better cultivation in hundreds of cases may make 
up for what is lacking in numbers. In New York City 
the Park Department alone reports 2000 war gardens, 
20 by 40. The total number of war gardens in this 
territory, as shown by the reports, is 848,000, of which 
737,000 are in New York, Pennsylvania, New Jersey 
and Delaware. 

“The South has made an excellent record. Including 
Texas and Oklahoma, there are a total of 1,246,000 war 
gardens in the Southern states this year, one-fourth of 
the number in the entire United States, California, 
Washington and Oregon, show a total of 463,000 war 
gardens.” 


Retailers Adopting Economical Methods 


HE Conservation Division of the War Indus- 

tries Board reports rapid headway in the 
crusade set on foot last winter to induce retail 
merchants to cut down their deliveries and to 
limit returned goods. In an official bulletin the 
Board says: 

“Practically all of the retail stores of New York 
City have decided to comply with the request of the 
Government for economies in delivery service. The re- 
quest is that each store shall make only one delivery 
a day over each route; eliminate special deliveries, and 
refuse to accept the return of merchandise that has 
remained in the customer’s possession more than three 
days. 

“Other cities in which the merchants have recently 
adopted this conservation program are St. Paul, Min- 
neapolis, Detroit, Denver, Boston, Memphis, New Or- 
leans, Montgomery, Baltimore, Newark, Los Angeles, 
Portland and Oakland. These are in addition to those 
who have previously complied with the request made 
by the Government in time of war for the general wel- 
fare of the country. 

“The adoption of this program has made it possible 
to avoid replacing employees who have been drafted 
or who have entered essential war work. The large 
stores of thirty cities have been able to operate with 35: 
per cent less of a force, and the saving in automobile 
trucks has been 40 per cent. This is according to the 
reports made by these stores to the War Industries 
Board. 

“Limiting the return of merchandise to not more 
than three days has made an average reduction of 36 
per cent in the amount returned, because of greater 
forethought in the selection and ordering of goods. 
In smaller stores, one delivery a day has enabled one 
deliveryman to do the work that formerly required 
two. 

“In thirty small stores in several towns in one East- 
‘ern state, the number of deliverymen employed has been 
reduced from 116 to 55, as their men have been called 
away for other service. The experience in these cities 
shows that there is no hardship to the public through 
these restrictions.” | 


Small Concerns May Recruit Own Labor 


ANY small manufacturing concerns and store- 
keepers maintaining tinning and sheet metal 
working shops, garages, etc., have been disturbed 
over the announcement that after Aug. 1 all em- 
ployers will be required to obtain their unskilled 
labor through the United States Employment Serv- 
ice of the Department of Labor. So many in- 
quiries have reached the department as to the 
application of this order that a statement has been 
issued pointing out the exceptions under which 
private recruiting of labor may still be carried on. 
Non-war industries are affected only indirectly. 
But they are one and all affected indirectly from 
the fact that the war industries of the nation are 
now of paramount importance, demanding sacri- 
fice and co-operation from all employers not en- 
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gaged in war work in order that they may func- 
tion with maximum efficiency. 

Non-war industries, therefore, must not offer 
superior inducements, prevent the transfer of 
workers urgently needed for war production, or in 
any way attempt to compete with the Government 
for labor. The following five classes of labor need 
not at the present time be recruited through the 
United States Employment Service, although, of 
course, the machinery of the Employment Service 
is available to all employers needing these classes: 

1. Labor which is not directly or indirectly 
solicited. 

2. Labor for railroads (except in so far as the 
Director General of Railroads has already or may 
in the future require that recruiting shall be ex- 
clusively through the United States Employment 
Service). 

3. Farm labor—to be recruited in accordance 
with existing arrangement with the Department 
of Agriculture. 

4. Labor for non-war work. 

5. Labor for establishments the maximum force 
of which (including the additional number re- 
cruited) does not exceed 100 employees. 

This ruling will be very helpful to employers 
whose needs do not exceed the minimum stated 
and who would have found it exceedingly incon- 
venient to hire their men through the Government 
service. 


Cassidy Co. to Handle ‘‘Eccolene”’ 


HE Eccolene Company of Detroit announces that 
arrangements have been concluded whereby the 
Edward A. Cassidy Company, New York City, will act 
as its sales department hereafter, having entire charge 
of the selling and advertising of “Eccolene” throughout 
the world. 2 
“Eecolene” will be marketed under the standard 
sales policy of the Cassidy Company, which means that 
it will be sold exclusively through the jobbing trade. 


Carolina Association Officers 


T THE recent convention of the Hardware Asso- 
ciation of the Carolinas at Asheville, N. C., the 
following officers were elected: 

U., B. Blalock, president, Wadesboro, N. C.; J. M. 
Anderson, first vice-president, Columbia, S. C.; W. K. 
Holt, second vice-president, Burlington, N. C.; W. N. 
Terrell, third vice-president, Hartsville, S. C.; T. W. 
Dixon, secretary-treasurer, Charlotte, N. C. The 
executive committee is composed of the above named 
officers and J. F. McGimsey of Morganton, N. C., and 
J. R. Barnwell of York, S. C. 

Before adjournment the following was adopted: 
“Resolved, That this association go on record as op- 
posed to the purchase of German-made goods so long 
as that country is controlled by its present govern- 
ment, or one having like policies.” 





ALONZO T. STRONG, until recently in the employ of 
Burhans & Black, Syracuse, N. Y., as salesman, died 
recently. 

JOSIAH CHURCHILL, for the past twenty-six years a 
member of the firm of Churchill & Allen, Lynn, Mass., 
died recently at his residence 20 Broad Street, follow- 
ing an illness of several months. He was 73 years 
old, and a native of Halifax, Mass. He is survived by 
one daughter. 

HENRY H. HOcCHREIN, a former hardware merchant 
of Fond du Lac, Wis., died recently in Chicago, Ill. He 
is survived by one son and two daughters. 

H. E. HERRIN, a member of the hardware firm of 
Herrin & Warren, Nashville, Tenn., died suddenly re- 
cently. He was 58 years old, and for the past nine 
years had resided in Los Angeles, Cal. He was con- 
nected with several fraternal organizations, and is 
survived by a widow. 
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What Is an Alien Enemy ? 





A Statement by A. Mitchell Palmer 


HERE are two ways of making war 
T against an enemy. One by force of arms; 
the other by force of economic pressure. 
When a nation wages economic war it brings 
to bear upon the enemy every force it can 
muster to stop his supply of food, money and 
munitions, and thereby make him weak and im- 
poverished. 

The day the United States entered the war 
there were in this country millions upon mil- 
lions of dollars belonging to Germans. They 
were invested in mines, factories, banks, steam- 
ships, farms, plantations, etc., etc. The total 
amount might run into billions. We had no 
way of estimating then. But we did know that 
it was German gold that was colonizing indus- 
tries here in America and that it was good 
American money that was being shipped back 
to Berlin in the form of earnings to enrich the 
German nation, to fill its war chests, to help 
complete its great plan for a world control of 
commerce and industry. 

When war was declared the army and navy 
started to mobilize men and guns, the Shipping 
Board to build the fleet; the War Trade Board 
to cut all commercial relations with the enemy, 
and the Alien Property Custodian to gather into 
the Treasury of the United States every penny 
of German-owned money that could be found. 
That is why the office of the Alien Property 
Custodian was created. 

The duties of the Alien Property Custodian 
are exactly what the name implies, only in addi- 
tion to the work of taking over and administer- 
ing holdings of enemies, he has been given 
power by Congress to sell outright those prop- 
erties belonging to the great industrial and cor- 
poration classes of Germany planted here in 
America. 

In order to help it is important to know just 
who is an “enemy” and what is “enemy” prop- 
erty. 

Enemy property includes any and every kind 
of property, money, chattels, securities, lands, 
indebtedness, accounts receivable, etc., which 
belongs to an enemy. Even if the property is 
held in the name of another—by a dummy or 
in trust—if the real beneficial interest belongs 
to an enemy, it is enemy property. 

An enemy under the act is: 


1. Any person regardless of citizenship or 
place of birth, which is within the boundaries 
of Germany, Austria-Hungary or their allies, 
or within the territory actually occupied by 
their military or naval forces. A peaceful and 
law-abiding German or Austrian citizen re- 
siding in the United States is not an enemy; but 
an American citizen living in enemy territory 
is an enemy. 


2. A person residing outside -of the United 


States and doing business within the territory 
of enemy countries or their allies. 

3. A corporation, if incorporated within the 
territory of enemies or their allies, or incor- 
porated in any neutral country and doing busi- 
ness within the territory of enemies or their 
allies. 

4. An official or agent of an enemy govern- 
ment or any subdivision thereof. 

5. All natives, citizens, or subjects of Ger- 
many or Austria-Hungary interned by the War 
Department. 

6. All citizens or subjects of Germany or 
Austria-Hungary resident outside of the United 
States who are (a) wives of officers, officials 
or agents of Germany or Austria-Hungary, 
wherever resident; (b) wives of persons within 
the territory (including that occupied by mili- 
tary naval forces) of Germany or Austria-Hun- 
gary; or (c) wives of persons resident outside 
the United States and doing business within 
enemy territory. 

7. Citizens or subjects of Germany or Aus- 
tria-Hungary who are prisoners of war or who 
have been or shall be interned by any nation 
associated with the United States in the war. 

8. Citizens or subjects of Germany or Aus- 
tria-Hungary who since April 6, 1917, have 
disseminated or shall hereafter disseminate 
propaganda to aid any enemy nation or to in- 
jure the cause of the United States, or who 
have assisted, or who shall assist in plotting 
against the United States: or any nation asso- 
cited with the United States in the war. 

9. Citizens or subjects of Germany or Aus- 
tria-Hungary who are included or who shall be 
included in the ‘Enemy Trading List’ published 
by the War Trade Board. ° 

10. Citizens or subjects of Germany or Aus- 
tria-Hungary who at any time since Aug. 4, 
1914, have been resident within enemy terri- 
tory. 

Note: Numbers 2, 6, 8, 9 and 10 apply only 
to persons resident outside of the United States. 

Three-quarters of a billion dollars worth of 
property have been reported to the Alien Prop- 
erty Custodian at Washington to-day, but from 
our investigation throughout the country we 
know that there is much more not yet located. 
Here is where the citizens can render valuable 
assistance. 

You can help the nation by mailing the Bu- 
reau of Investigation, Alien Property Custo- 
dian, Washington, D. C., reports or informa- 
tion on enemy-owned property in your vicinity. 
You are shareholders in this great combination 
trust company, department store and auction 
sale, now run by the Government, and the 
larger you swell its holdings the more you will 
back up the Army and Navy now battling 
against the Hun. 








Trade Conditions and Iron, 


Steel and Hardware Prices 


NEW YORK 


Office of HARDWARE AGE, 
New York, July 15, 1918. 


HOLESALERS say summer business is holding 

very well, but with the customary decrease as 
weeks pass. Some seasonable goods are moving later 
this year than ordinarily; for instance, wire cloth 
which, however, is going forward better now than pre- 
viously. Garden hose has dragged because of sufficient 
rain in this territory, which makes its use less neces- 
sary. 

There are more forehanded retailers who are look- 
ing ahead in ordering supplies for consumption next 
spring. The head of a large wholesale house says 
this practice is increasing and they have already taken 
good orders for what are known as steel goods for next 
year. Some merchants say they are accepting all the 
every-day sellers they can get. Retailers are also 
taking items for fall and winter such as sidewalk 
cleaners for ice and similar items. There is more 
anxiety about adequate supplies than high prices. The 
point is made that small storekeepers often get the 
idea that as prices go higher, consumers won’t pur- 
chase, but a large proportion of the people, especially 
mechanics, never had so much money and in the main 
they buy what they want. 

Changes have been made in both list and discount 
of door checks; lawn mowers have been advanced 15 
per cent within a few days and hand shears have gone 
up 10 per cent. It is increasingly difficult to get 
shovels, picks, heavy hammers, nails and other stand- 
ard articles. Some speak of rather easier labor con- 
ditions owing to several causes. One is the contrac- 
tion in production of what are termed less essentials 
which has released numbers of people who are com- 
pelled to make new connections. Then the vacation 
season has made available large numbers of boys and 
girls who are now looking for both permanent and 
temporary employment. 

The vice-president of a leading company making 
goods sold throughout the wurld says they are unable 
to fill their orders. They are shipping largely but 
gradually experiencing more difficulty in getting ma- 
terials and sufficient labor. Export business to Eu- 
ropean markets is negligible, but trade is good in other 
directions, especially with Australia, New Zealand and 
South Africa. There are export merchants who place 
large orders and when necessary take possession of 
the goods as they can be obtained, storing them for 
shipment, if compelled to, until vessels are available, 
which in individual cases has run into millions of 
dollars. 

Some lines of domestic trade, according to reliable 
sources, are loading up in staple lines of hardware, 
woodenware and house-furnishings for fall and winter 
consumption. Many buyers did not correctly foresee 
conditions a year ago, and do not want to be caught 
again. Manufacturers making lines used largely by 
department stores and similar establishments, say that 
they are taking merchandise as they can get it on a 
larger scale than ever. This was not true two years 
ago when the brakes were on, but now buyers have a 
much freer hand. 


CHAINS.—The Rowe Calk and Chain Company, 
Plantsville, Conn., quote Prest-O-Grip Anti-skid Chains 
at a discount ranging from 25 to 331/3 per cent, ac- 
cording to quantity. 

Door CHECKS AND SPRINGS.—Sargent & Company, 
New Haven and New York, under date of July 6, ad- 
vanced prices on Eclipse and Liquid Door Checks and 
Springs, and Parts for both lines, 10 per cent. 


GRASS CATCHERS AND HOSE REELS.—The Specialty 
Manufacturing Company, St. Paul, Minn., quotes as 
follows: Easy Emptying Grass Catchers Nos. 1, 2 and 
16G list, net; Nos. 1G, 2G, 9 and 11, 5 per cent dis- 
count, and Nos. 5G, 6G, 10G and 12G, 10 per cent dis- 
count. Detachable Grass Catchers, all styles, are 5 and 
5 per cent discount. 

LINSEED OIL.—Notwithstanding the largely decreased 
demand for linseed oil for painting and similar pur- 
poses, the market is strong and continually advancing, 
several of the largest crushers having withdrawn from 
the market. Oil is scarce and difficult to get. One es- 
tablishment, the business of which was founded a score 
of years before the American Revolution, actually did 
not have a gallon of oil in their store for some days re- 
cently for sale over the counter wanted with other 
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painters’ supplies. The National Government has re- 
stricted the importation of flaxseed from Argentina for 
reasons satisfactory to Government officials, which sit- 
uation is aggravated by backwardness in the prospec- 
tive flax crop in the Northwest and Canada owing to 
unfavorable weather. Another factor in the situation 
as to prices is the demand from shorts in Western 
territory with no sellers to supply their wants. 

Linseed oil, raw, city brands, is $1.82 in lots of 5 or more 
bbl. and $1.83 per gal. in less than 5 bbl. 

State and Western Oil, raw, ranges from $1.80 to $1.82 
per gal., according to quantity and seller. 

NAVAL STORES.—Owing to rather better receipts of 
turpentine for spot delivery the market is more suscep- 
tible to easier tendencies at southern primary markets 
than has been the case since our last report. Sales have 
been somewhat smaller, with incoming supplies on a 
little larger scale. Developments in rosin have been, 
as a rule, firmer in the South with virtually the entire 
list higher. 

Turpentine in yard is offered at 73c. per gal., although in 
some instances 75c. is still asked. 

Rosin, common to good strained, in yard on the basis of 
280 lb. per bbl. is $10.90 and D grade $10.95. 

Post HOLE AUGERS AND HAY KNIvEs.—Iwan Brothers, 
South Bend, Ind., quote Post Hole Augers as follows: 
3 to 16 in., 35 per cent; Hercules, per doz. $16.50; Per- 
fection, $16.00, and split handle Diggers, $14.00 per 
doz. Sickle edge hay knives are $15.50 per doz. 

RopeE.—This line continues active, with more business 
offering than can be satisfied, but chiefly for the Gov- 
ernment, whether direct or indirect. ‘There is great 
trouble in getting rope enough. The manager of one 
concern considered himself fortunate in getting re- 
cently a carload of rope for local wants, aggregating 95 
coils, mainly of one size, but it was immediaately swal- 
lowed up for Government orders in various directions. 
Rope manufacturers get many inquiries that it is im- 
possible to even figure on, one of which lately’ was for 
1,000,000 lb. of 1/4 and 5/16 in. rope alone, and this 
is not considered large. Makers would run double 
shifts or 10 to 14 hours per day, with time and a half 
for overtime, but the necessary rope yarn could not be 
produced by women who spin it, because the law does 
not permit women to work overtime in factories in some 
states. 

There are no signs of a let-up in rope demands be- 
cause of the constantly increasing requirements for 
marine work, both for merchant ships and the navy. 
There is also a shortage in wire rope which makes the 
situation worse. There has been talk of a shght ad- 
vance in rope prices because of the high cost of labor 
and the various supplies including oil, ete., required in 
rope manufacture. 

In other forms of cordage, twine for instance, manu- 
facturers are oversold for weeks ranging from 30 to 
90 days, and orders are now taken subject to mill ac- 
ceptance as to quantity. 

Manila rope prices are as follows: Manila rope, first grade, 
is 38c.; second grade, 32c., and the third grade, 28c., base 
per lb. Manila bolt rope is 38c. per Ib. 

Sisal rope, first grade, is 23c., and second grade, 20c., base, 


per lb. Hide, bale and hay rope, medium oiled, first grade, 
is 23l4c., and second grade, 20%%4c., base, per Ib 
Tarred lath yarn is, first grade, 23c., and second grade, 


20c., base, per Ib. 

SASH CORD AND COTTON LINES.—The Silver Lake 
Company, Newtonville, Mass., has revised prices as 
follows: Silver Lake A, per lb., A White 85c and A 
Drab 90c. Italian Hemp, $1.15, and linen, $1.50.  Sil- 
ver Lake White, 80c, and Drab, 85c per lb. Silver Lake 
Clothes Lines are, per gro., 50 ft., $69.00; 75 ft., 
$103.50; and 100 ft., $138.00 net per gro. Chalk Lines 
Nos. 0 to 3; White Cotton Mason and Shade Cord, 3% 
to 4% and Awning White No. 5, are 5 per cent dis- 
count. 

WINDow GLAss.—For the little business transacted 
there is much extra work and considerable bother. 
Manufacturers have been endeavoring to obtain a line 
on prospective policy regarding glass production from 
the Priority Board and other authorities in Washing- 
ton, but with little result so far. The window glass 
production for 1918-1919 is likely to be greatly re- 
stricted and if war continues much longer glass fac- 
tories may be closed down quite generally except at 
isolated points. 

Now a maker’s problem, later it will become a puzzle 
for distributors, sash manufacturers, contractors and 
consumers, according to prominent and experienced 
men in the trade. Only small stocks are available and 
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any increase of importance is unlikely. The present in- 
dications are that prices will be no lower and may be 
higher unless there should be some kind of arbitrary 
action at Washington. ; ‘ 

While discussing the question of financing business 
now, compared with the pre-war period, the head of one 
old house recently in receipt of two carloads of glass 
from one of their factories, gives the total cost at from 
$13,000 to $14,000, which, under more normal conditions 
would have been in the aggregate approximately 
$4,000. 

Window glass prices are unchanged as follows: First three 
brackets, B_ single thick, 82 per cent; first three brackets, 
A single thick, 80 per cent; all sizes above the first three 
brackets in A and B quality, single thick, 79 per cent; all 
sizes A quality. double thick, 80 per cent; and all sizes B 
quality, double thick, 82 per cent. Window glass, AA quality, 
single and double thick, ranges from 75 to 78 per cent dis- 
count. 

WIRE NAILs.—Supplies of all nails are scarce and be- 
coming scarcer. The large producers of wire nails, who 
have moderate stocks, are anxious to keep their custom- 
ers supplied, but cannot always find adequate trans- 
portation. The greatest scarcity is in leading sizes, 
including 4, 6, 8 and 10d sizes. There are some indica- 
tions that there is a tendency to higher market prices, 
so far as goods for out of stock is concerned. 

Wire nails, in store, are $4.60 and carted by the jobber, 
$4.65 base, per keg. 

Cut NaiLs.—There is an even greater scarcity in cut 
nails than in wire nails. Government officials have 
taken over considerable supplies of cut nails in carload 
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OFFICE OF HARDWARE AGE, 
Chicago, July 11, 1918. 


STEADY flow of business is reported by both the 

jobber and retailer. The “work or fight” legislature 
has worked very quietly, but none the less effectively, to 
cause readjustment in conditions in employment. 

Construction of new buildings has fallen off sixty 
per cent in the first six months of this year, as com- 
pared with the same period a year ago. Reports show 
that more buildings are being repaired than ever be- 
fore, and the greater portion of permits issued this 
year are for factories and’ warehouses. 

Forecasts issued by the Department of Agriculture 
show that the nation has lost 40,000,000 bushels of 
wheat, due to dry weather in many sections. The fore- 
cast for July is 831,000,000 bushels. The corn harvest 
promises to be the largest on record with a total of 
3,160,000,000 bushels. Record crops of barley, rye, 
sweet potatoes, and rice are indicated, while the fore- 
cast of oats, white potatoes and tobacco crops show 
they probably will equal their records if they have 
good growing conditions. Only half as much Wheat 
remained on farms on July 1st this year, as was held 
on that date last year. 

The jobbers’ list of goods out of stock is steadily 
growing and dealers, in ordering by mail should, as far 
as possible, enumerate substitutes that they would ac- 
cept. 

Manufacturers of strap and tee hinges, butts, pad- 
iocks, and door checks have notified the trade of an 
advance to become effective July 1st. 

Cash sales continue very satisfactory, while collec- 
tions are uniformly good. 

BaBBITT METAL.—The demand for babbitt metal con- 
tinues very good, both from the farm and manufactur- 
ing districts. Prices are holding very firm and stocks 
are low. 

We quote from jobbers’ stocks, f.o.b. Chicago: Standard 
babbitt metal 134%4c. per lb.; Cruso brand, 16c. per lb.; Tony 
brand 19c. per lb.; Revenoc or Magnolia brands, 22c. per Ib. 

BuTcHER KNives.—Butcher knives continue to be 
in good demand and the supply is limited. Manufac- 
turers are handicapped by the shortage of raw mate- 
rial and inability to get skilled workmen. An advance 
will be put into effect this coming week. 

We quote from jobbers’ stocks, f.o.b. Chicago: Butcher 
knives with coco-bolo handles. 6-in. blade, $4.50 per doz.: 
7-in. blade. $5.25 per doz.: 8-in. blade, $6 per doz.: with 
ebony handle, 6-in. blade, $5 per doz.; 7-in. blade, $6.50 per 
doz.; 8-in. blade, $8 per doz.; 10-in. blade, $11 per doz.; 12-in. 
blade, $14.50 per doz.; 14-in. blade, $18 per doz.; beechwoud 
handle, fastened with 3 saw-screw brass rivets, 6-in. blade, 
3.50 per doz.; 7-in. blade. $4.50 per doz.; 8-in. blade, $5.40 
per doz.; 9-in. blade, $7.15 per doz.; 10-in. blade, $8.65 per 
yi 12-in. blade, $11.65 per doz.; 14-in. blade, $14.75 per 
aoZ. 


BUILDING PAPER.—Sales are limited to repair work 
and industrial building; however, sales are reported 
very light. Stocks are low, but are ample to meet 
the demand. 
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lots, and we have reason to think the manufacturers are 
getting supplies mainly through the Government from 
which to execute Government orders. 

Cut nails, in store, are $5.40 and delivered in carting limits 
by the jobber, $5.45 base, per keg. 


WRENCHES AND RADIATOR ORNAMENTS.—The Art 
Metal Works, Inc., 7-15 Mulberry Street, Newark, N. 
J., quote the Ronson Wrench at $6.00 per dozen, and 
in gross lots at $60.00 per gro. net. The discount to 
retail trade on radiator ornaments is 40 per. cent. 


LEBANON MACHINE COMPANY, Lebanon, N. H., quotes 
revised prices as follows: 

Auger Bits, No. 108, high speed, Z twist, 25 and 10 per 
cent; No. 308, Cabinet, Z twist, 40 per cent; No. 0308, Liberty 
finish, 40 and 10 per cent; No. 118 high speed, Z twist, 25 
and 10 per cent; No. 318, Cabinet, Z twist, 40 per cent; No. 
1308 Finish, black, hollow, 50 and 10 per cent; No. 2398 
bright, hollow, 60 per cent; No. 3308, finished shanks and 
edges, Profile brand, 60 and 10 per cent; No. 4308, natural 
twist, edges finished, 70 per cent, and No. 3306, profile sets, 
each $1. Dowel Bits, No. 105, high speed, Z twist, dowel and 
tapping, 25 and 10 per cent. Treenail Augers, 60 per cent 
discount. 

Peck, Stow & WILcox COMPANY, 46 West Broad- 
way, New York, quote revised prices as follows: 

Screw Drivers, Pexto Solbar, 25 per cent and Pexto, No. 9, 
50 per cent discount. Hammers, Pexto machinists, 30 and 5 
per cent; Pexto nail, list plus 20 and 10 per cent. Hatchets, 
Pexto, list plus 25 and 5 per cent; Pexto squares, 10 and 2% 
per cent. Wrenches, P. S. & W., No. 100, list plus 5 and 2% 
per cent; No. 25, list plus, 2% per cent; agricultural, 40 and 
10 and 2% per cent discount, and Pexto, stillson pattern, 60 
and 2% per cent. Scale beams are list plus 20 and 10 per 
cent. 
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We quote from jobbers’ stocks, f.o.b. Chicago: Red rosin 
sheathing paper, 20-lb. rolls, 60c. per roll; 25-lb. rolls, 75e. 
per roll; 30-lb. rolls, 90c. per roll. 

ALARM CLOocKs.—Sales from rural districts are re- 
ported very heavy on alarm clocks. Prices advanced 
last week. Jobbers’ stocks are low and shipment from 
the manufacturers are very slow and unertain. 

We quote from jobbers’ stocks, f.o.b. Chicago: The Ameri- 
can alarm clock, in less than dozen lots, $10.04 per doz.; in 
dozen lots, $5.67 per doz.; in case lots of 4 doz., $9.43 per doz.; 
Lookout alarm clocks, less than dozen lots, $12.61 per doz.; 
dozen lots, $12.24 per doz.; case lots of 2 dozen, $11.88 per 
doz.; Tattoo alarm clocks, dozen lots, $21.82 per doz.; case 
lots of 50, $21.21 per doz.; The Slumber Stopper, radium dial, 
dozen lots, $27.28 per doz.; Big Ben and Baby Ben alarm 
clocks, $2 each. 

HAND TOILET CLIPPERS —The price on hand toilet 
clippers has been readjusted. There is somewhat of a 
shortage in this line, jobbers’ stocks being very much 
below normal. 

We quote from jobbers’ stocks, f.o.b. Chicago: Yankee 
Clippers, $1.35 each; Success Clippers, $1.55 each; Triumph 
Clippers, $1.95 each; Khedive Clippers, $1.45 each . 

EAVES TROUGH AND GUTTER PIpeE.—The demand for 
eaves trough and gutter pipe is confined mostly to re- 
pair work and manufacturing plants. The shortage 
of steel sheets has curtailed the supply and new prices 
no doubt will be put in effect in the near future. 

We quote from jobbers’ stocks, f.o b. Chicago: 29-gage, 
lap joint eaves trough, 5-in., $6 per 100 ft.; 29-gage conductor 
pipe, 3-in., $6.30 per 100 ft. 

I'1LEs.—Local jobbers and retailers report that their 
stocks are in broken condition. Sales are reported 
very fair, especially from the farming and manufac- 
turing districts. Prices remain firm and are the same 
as last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago, the follow- 
ing dsicounts from standard lists: Nicholson files, 50-214 
New American, 60; Disston, 50-5; Black Diamond, 50. 

GARDEN Too.Ls.—The demand for garden tools con- 
tinues very heavy. Both retailers’ and jobbers’ stocks 
are light. Manufacturers are handicapped by the 
scarcity of wood handles, steel and skilled labor. The 
Government is reported to be the heaviest purchaser 
of spades and shovels. 

We quote from jobbers’ stocks, f.o.b. Chicago: 

Spades.—In half doz. lots, D handle, No. 2, size of blade, 
7% x 12, $12.25 per doz.; long handle, $10.75 per doz.; Green- 
leaf’s D handle, No. 2, $13.75 per doz.; Greenleaf’s long spade, 
No. 2, $13.75 per doz.; spading forks, D handle, 4 tine, No. 
043, $10.25 per doz. 

Surface Edge Cutters.—9 x 5, $7.75 per doz.; edge trimmers’ 
$8.40 per doz. 

Garden Trowels.—One piece steel, 90c. per doz.; polished 
steel with riveted shank, 6-in., 95c. pr doz.; T-in., $1.05 per 
doz., 8-in., $1.15 per doz.; solid socket tempered steel, 6-in., 
$6.20 per doz. . 

Rakes.—Solid steel rakes with polished edges and gray 
teeth, 12-in., $8 per doz.; 14-in., $8.60 per doz.: 16-in., $9.25 
per doz. Malleable iron rake with curved teeth, 10-in., $2.85 
per doz.; 12-in., $3.10 per doz.; 14-in., $3.40 per doz.: 16-in., 
$3.60 per doz. Malleable wrench with straight steel teeth, 
12%-in., $4.75 per doz.; 14%4-in., $5.15 per doz.: 16%4-in., 
$5.50 per doz. Wire tooth long rakes, 24-tooth, $5.25 per doz.: 
28-tooth, $7 per doz. Ole Olson lawn rakes, bent head or 
straight head, 26-tooth, $5.60 per doz., wooden hay rakes, 
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20-tooth, $4 per doz.; 10-tooth, $3 per doz. Gem Dandelion 
rake for everything but leaves, 16-in., $17.50 per doz.; 24-in., 
$22 per doz. 

Garden Hose.—High grade razor steel welded to a soft steel 
back, all sizes, $8.75 per doz.; solid socket, cast steel with 
polished blades, 6 to 8 in., No. 12, $7 per doz.; No. 13, $6.25 
per doz.; blued finish hoes, Y%-in. blade, 4%4-ft. handle, 
riveted shank, $3 per doz.; %-in. blade, 414-ft. handle, 
socket shank, $3.80 per doz. 

GLAss, PuTTY AND GLAZIERS’ POINTS.—Retail sales 
of glass are very light and the bulk of sales are for 
repair work. Conditions with regard to putty and 
glaziers’ points are very similar, as their sales depend 
upon the sale of glass. 

We quote from jobbers’ stocks, f.o.b. Chicago: Single 
strength A, first three brackets up to 50-in., 80 per cent off; 
above the third bracket, 79 per cent off; single strength B, 
first three brackets, 82 per cent off; all sizes of double 
strength A, 80 per cent off. 


‘ 
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We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Putty, in 100-lb. kits, $3.35; glaziers’ points, No. 1, large 
No. 2, medium and No. 3 small, 1 doz. in a package, 60c. 
per doz. packages. 

GUNS AND AMMUNITION.—Jobbers’ stocks on guns 
and ammunition are badly broken and deliveries from 
factories are reported very slow. Retail sales are 
normal for the season, but the heavy demand will 
not appear until the opening of the hunting season. 

We quote from jobbers’ stocks, f.o.b. Chicago: Single bar- 
rel shotguns, 12-gage, 30 or 32-in. barrel, with plain ex- 
tractor, $7 each; with automatic ejector, $7.35 each; 12-gage 
double barrel guns, with hammer, $14.50 each; hammerless, 
$17.50 each. 

No. 22 short semi-smokeless, $5 per thousand; No. 32 short, 
rim fire, semi-smokeless, $11.75 per thousand; No. 22 long, 
semi-smokeless, $6 per thousand; No. 32 long, semi-smoke- 
less, rim fire, $13.50 per thousand; 20-6 per cent discount. 
Prices on shells are as follows: Peters’ Target, smokeless, 
3 drams powder, 114 oz. shot, 1 to 10, $48 per thousand; 
Peters’ Referee, semi-smokeless, 3 drams powder, 7-0z. shot, 
{ to 10, $37 per thousand. Discount 20-5 per cent. 

GALVANIZED WARE.—Manufacturers of tubs and pails 
are far behind with their orders. This is accounted 
for by the scarcity of sheets and skilled labor. Job- 
bers’ stocks are badly broken and are not accepting 
orders on some sizes. The Government has come 
into the market for large quantity of both tubs and 
pails. Prices remain firm. 

We quote from jobbers’ stocks, f.o.b. Chicago: Standard 
galvanized tubs, No. 0, $9.80 per doz.; No. 1, $12.10 per doz.; 
No. 2, $13.60 per doz.; No. 3, $15.90 per doz.; medium grade, 
heavy galvanized tubs, Na 1ffs, $17.95 per doz.; No. 200s, 
$20.15 per doz.; No. 300s, $22.50 per doz.; common galvanized 





- pails, 8-qt., $3.80 per doz.; 10-qt., $4.25 per doz.; 12-qt., $4.65 


per doz.; 14-qt., $5.20 per doz.; common galvanized stock 
pails, 14-qt, $7.25 per doz.; 16-qt., $7.95 per doz.; 18-qt., 
$9.25 per doz.; 20-qt., $10.50 per doz. 

Lace LEATHER.—Lace leather continues to be in 
good demand. This is accounted for by the number of 
new plants and the amount of new machinery being 
installed. Jobbers’ stocks are fair and prices are firm. 


We quote from jobbers’ stocks, f.o.b. Chicago: Rawhide 


lace leather, %-in., $1.65 per 100 ft. 


Nuts AND Bo.Lts.—Jobbers’ stocks are generally in 
a depleted condition and deliveries from the mills are 
curtailed for domestic supply. The Government has 
taken over a large percentage of all nuts and bolts, 
being made for war essentials. Prices remain the same 
as last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Machine 
bolts up to % x 4 in., 40 per cent discount; larger sizes 30 
per cent discount; carriage bolts up to % x 6 in., 30-5 per 
cent discount; larger sizes, 20-214 per cent discount: hot 
pressed nuts, square, $1.05 off, and hexagon, 85c. off per 
100 lb. Lag screws 40-10-2% per cent discount. 

NaiLs.—Practically the entire output of the nail 
mills are now going to the Government. Jobbers have 
received a few nails this last week, but not near enough 
to meet requirements. They are still inforcing a limit 
of one keg of a size to a customer and there are very 
few nails to be had for domestic use. 

We quote from jobbers’ stocks, f.o.b. Chicago: Common 
wire nails, $4.50 per keg, base; cement coated nails, $4.40 
per keg, base; steel cut nails, $5 per keg, base. Jobbers 
have no iron cut nails. All nail shipments limited. 

RAZORS AND RAZOR BLADES.—Jobbers report that 
their stocks are rapidly becoming depleted and that 
there will be very few razors or razor blades to be 
had from the manufacturers until some time after 
September 1st, as most of the output is being taken 
over by the Government. Jobbers have no stock at 
all of the Auto Strop on hand and very few of the 
blades. The quantity price in twelve dozen lots has 
heen withdrawn. Also prices on the Ever-Ready and 
Gem safety blades have been advanced. 

We quote from jobbers’ stocks, f.o.b. Chicago: Full hollow 
ground, open blade razors, square point, flat rubber handles 
$17.25 per doz.; three-quarters hollow ground, square point, 
oval rubber handles $14.75 per doz. 

Safety Razors.—We quote from jobbers’ stocks, f.o.b, Chi- 
cago, as follows: Gillette, $45 per doz.; Auto-Strop, $45 per 
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doz.; Gem, in one doz. lots, $8.40 per doz.; 3 dozen lots, $8 
per doz.; Ever-Ready, in one dozen lots, $8.40 per doz.; 3 
dozen lots, $8 per doz. 


Blades.—We quote from jobbers’ stocks, f.o.b. Chicago: 
Gem, in 1 dozen sets, 7 blades to a set, $4.20 per doz. sets; 
icver-Ready, one card containing 1 gross blades, %4 doz. to a 
package, 24 packages to the card, for $6.72; Gillette Auto- 
Strop, 75c. per package of 12; 28c. per package of 6. 

Rope.—Fiber continues to be very scarce and while 
the total business is around normal, the sales for 
domestic purposes are very light. Unusually large 
orders are being placed by the Government, which has 
put the total sales on a satisfactory basis. Jobbers 
are carrying very light stocks and are depending upon 
the manufacturers. Manufacturers report that never 
before have they made so many direct shipments. 
Prices are very firm. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 1 manila rope, 3344c. per lb. base; No. 2 manila rope, 
3246c. per lb. base; No. 3 manila rope, 28\44c. per lb. base: 
sisal rope, No. 1, 23%c. per lb.; No. 2, 20%c. per Ib. 

SAND PapeR.——Manufacturing plants are issuing 
large quantities of sand paper and jobbers report that 
sales are very fair. Retail sales, however, are some- 
what below normal. Prices remain firm and are the 
same as last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 1 sand paper, best grade, $6 per ream; cheaper grade, 
$5.40 per ream. 

ScrEws.—The sales of screws is confined mostly to 
the Government and manufacturing plants. Retail 
sales are very light. Jobbers’ stocks are broken as 
some sizes are very hard to obtain. 

We quote from jobbers’ stocks, f.o.b. Chicago: Flat head 
bright screws, 70-10-10; round head blued, 65-10-10; flat 
head brass, 4214-10-5; round head brass, 40-10-5. 

SoLDER.—All orders are taken subject to stock on 
hand and market price the day the order is placed. 
There has been no change in the quotation this last 
week. 

From jobbers’ stocks, f.o.b. Chicago: Warranted half and 
half solder, 65c. per lb.; No. 1 plumbers’, 6314c. per Ib. 

STEEL SHEETS.—No improvement in the market for 
steel sheets is reported, as a matter of fact, the situa- 
tion is a little worse, so far as obtaining them from 
the factory is concerned. Jobbers report that no ship- 
ments have been received this last week and they are 
still out of black sheets. 

We quote from jobbers’ stocks, f.o.b. Chicago; No. 28 black 
sheets, $6.45 per 100 lb.; galvanized sheets, $7.70 per 100 Ib. 

Saws (Cross CuT AND Woop).—The demand for 
both cross cut and wood saws is reported to be very 
satisfactory. Manufacturers, however, are finding it 
very difficult to keep up with the demand, owing to 
the scarcity of steel and skilled labor. Prices remain 
firm. 

We quote from jobbers’ stocks, f.o.b. Chicago: Cross-cut, 
2-man, hollow back, with champion tooth, E-8 Disston, No. 5, 
$1.40 each; No. 044, $1.55; No. 6, $1.68; No. 6%, 1.82; 
2-man crown pattern, common tooth, Disston, No. 4, $2.10 
each; No. 41%, $2.35; No. 5, $2.55; No. 514, $2.80; No. 6, $3; 
Disston’s one-man No. 23 pattern, No. 2%, $1.57 each; No. 
3, $190; No. 314, $2.20; No. 4, $2.50; No. “414, $2.80; No. 5 
$3.15. 

Buck Saws.—Best grade, $13.20 per doz.; medium, $10.20 
per doz.; cheap, $7.90 per doz. 

SASH CORD AND SASH WEIGHTS.—There still con- 
tinues to be a scarcity of sash weights and local dealers 
are finding it very difficult to get enough to meet even 
the mild demand which now prevails. Foundries are 
holding their prices very firm and are only turning 
out a limited quantity. The price on Sash Cord re- 
mains unchanged and jobbers report sales to be very 
light and are confined chiefly to repair work. 

We quote from jobbers’ stocks, f.o.b. Chicago: Kest grade 
Silver Lake sash cord, No. 7, $19.50 per doz.; best grade 
Samson sash cord, No. 7, $19.60 per doz.; Revenoc, No. 7, 
$12.45 per doz. 

SAsH WEIGHTS.—F rom jobbers’ stocks, f.o.b. Chicago: 
In ton lots, $46 per ton; in smaller lots $47 per ton. 


Stove Pipe AND Stove Boarps.—The shortage of 
steel sheets has had a very noticeable effect on the 
price of stove pipe and stove board. Shortages are de- 
veloping in both lines and dealers are going to be dis- 
appointed in not receiving their usual allotment. 


We quote from jobbers’ stocks, f.o.b. Chicago: Common 
stove pipe, 6-in., $15 per hundred; 6-in., common elbows, $1.25 
per doz.; corrugated elbows, $1.55 per doz. 

We quote from jobbers’ stocks, f.o.b. Chicago: Square 
crystal stove boards, wood lined, 24 x 24, $10.10 per doz.; 
26 x 26, $11.90 per doz.; 28 x 28, $13.95 per doz.; 30 x 30, 
$16.40 per doz.; 33 x 33, $19.75 per doz.; 36 x 36, $23.60 per 
doz.; square, crystal stove boards, paper lined, 18 x 18, $5.65 
per doz.; 24 x 24, $6.85 per doz.; 26 x 26, $7.50 per doz.: 
28 x 28, $8.35 per doz.; 30 x 30, $9.95 per doz.; 32 x 32, $11.75 
per doz.; 35 x 35, $14.65 per doz. Prices subject to 10 per 
cent discount in case lots. 


STEEL TRAPS.—Jobbers report a very satisfactory 
flow of orders for steel traps for Fall delivery. While 
there has been no change in price, dealers are urged to 
accept delivery as soon as possible and to take into 
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consideration the amount of time it takes for goods 
to reach its destination. 

We quote from jobbers’ stocks, f.o.b. Chicago: Victor traps, 
No. 0, $1.40 per doz.; No. i, $1.65 per doz.; No. 1%, $2.48 
per doz.; No, 2, $3.46 per doz.; No. 3, $4.61 per doz.; No. 4, 
$5.44 per doz.; No. 91, $2.32 per doz.; No. 91%, $3.29 per doz. 

Oneida Jump Traps.—No. 0, $1.91 per doz.; No. 1, $2.25 per 
doz.; No. 1%, $3.36 per doz.; No. 2, $4.94 per doz.; No. 3, 
$6.58 per doz.; No. 4, $7.75 per doz.; No. 12, $5.40 per doz.; 
No. 13, $7.04 per doz.; No. 14, $8.21 per doz.; No. 91, $2.81 
per doz.; No. 9144, $3.99 per doz. 

Newhouse Traps.—No. 0, $3.09 per doz.; No. 1, $3.63 per 
doz.; No. 1%, $5.44 per doz.; No. 2, $8.04 per doz.; No. 3, 
$10.78 per doz.; No. 4, $12.65 per doz. All prices include 
chains. 

Tacks.—Retail sales of tacks are not particularly 
heavy and sales are confined mostly to the manufac- 
turing trade. 

We quote from jobbers’ stocks, f.o.b. Chicago: Upholster- 
ers’ stocks, 6 0z., 25-lb, boxes, 20c. per lb.; bill posters’ tacks, 
6 0z., 25-lb. boxes, 19c. per Ib. 

WRAPPING PaperR.—Sales on wrapping paper con- 
tinues to be very satisfactory, while shipments from 
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mills are somewhat retarded. Local jobbers’ stocks 
are low and prices remain firm. 
We quote from jobbers’ stocks, f.o.b. Chicago: Krafts’' No. 
30 wrapping paper, 12c. per lb.; Express, $6.90 per 100 Ib. 
WirE Propucts.—There is no standard price on wire 


. cloth. Jobbers continue to accept small orders at prices 


ruling to date. Barb wire is still off the market, as 
the Government has taken over the entire supply. It 
is also very hard to obtain staples. There has been 
no change in prices since last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago, poultry 
netting as follows: Galvanized before weaving, 50 per cent 
discount; galvanized after weaving, 45 per cent discount from 
list. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Zale ties, No. 14, 8% ft., $2.15 per bundle of 250 ties in a 
bundle; No. 14, 9 ft., $2.25 per bundle of 250 ties in a bundle; 
No. 15, 8% ft., $1.93 per bundle of 250 ties in a bundle; No 
15, 9 ft., $2 per bundle of 250 ties in a bundle; No. 16, 8 ft., 
$1.59 per bundle of 250 ties in a bundle. 

We quote from jobbers stocks, f.o.b. Chicago: 12-mesh 
black wire cloth, $2.10 to $2.25 per 100 sq. ft.; 12-mesh gal- 


vanized wire cloth, $2.25 to $2.75 per 100 sq. ft. 


PITTSBURGH 


OFFICE OF HARDWARE AGE, 
Pittsburgh, July 16, 1918. 

HE support being given to the Government by iron 

and steel manutacturers, and in all other allied 
lines, is of the very best, and it is very doubtful 
whether the Government would get as good service in 
the delivery of steel and steel products if it comman- 
deered the steel business, of which there has been a 
good deal of talk ever since the war started. As an in- 
stance of how steel manufacturers are speeding up 
production, we can state that on July 4 nearly every 
coke works in the two Connellsville regions was in 
full operation, and at many sheet and tin plate plants 
the men reported for duty the same as on other days. 
The morale at iron and steel works is very much bet- 
ter now than at any time since the war started. This 
comes in part no doubt from the example set by the 
men working in the shipbuilding plants, who have 
reached a stage of patriotism to their country that it 
would be well for all other employees, no matter what 
their occupation, to follow.- Recently meetings were 
held in Washington between the War Industries Board 
and makers of steel rails, wire rope and high speed 
tool steels to fix prices on these products, but owing 
to differences of opinion no agreement on prices was 
reached, and another meeting will have to be held at 
any early date. 

Recent rulings coming from the War Industries 
Board at Washington, D. C., are making it somewhat 
easier for ordinary consumers to get deliveries of steel 
and steel products. The Government has taken the 
position that jobbers and ordinary consumers are en- 
titled to delivery of steel materials, so long as these 
do not interfere in any way with Government needs. 
Jobbers have been eager to help the Government in 
every way, and have filled many orders from stock that 
it would have taken the mills a much longer time to 
ship, and in such cases mills have the privilege of re- 
plenishing such jobbers’ stocks as soon as they can. 
Jobbers’ stocks on all kinds of finished steel products 
are running very low, and deliveries by the mills are 
rather slow. On the heavy steel goods, such as steel 
bars, sheets and tin plate and other products, practical- 
ly 100 per cent of the output is being taken by the 
Government on direct and indirect orders, and jobbers 
find it very difficult to get these goods. 

Local hardware jobbers report that there is increas- 
ing difficulty in keeping up stocks, and this will likely 
increase as time goes on. There is a very acute short- 
age in the supply of nuts and bolts, rivets, wire and 
wire nails, and in all kinds of galvanized ware made 
from steel sheets, and also in aluminum goods. Manu- 
facturers of these products find it almost impossible to 
get raw materials, and their output is cut down 50 
per cent or more. An item of interest is that prices 
on steel goods have been fixed for next year, and or- 
ders are already being taken for next year delivery. 
Some lines of steel goods have been only slightly ad- 
vanced in price, other lines have been advanced very 
sharply, and the general advance amounts to about 
10 per cent. Manufacturers of shovels, spades and 
scoops are having a good deal of trouble in getting 
shovel plate, and output of these goods is cut down 50 
per cent or more. There is a great shortage of 
capable traveling men, as many of them have been 
called into service, and their places are hard to fill. 
Store labor is also scarce, and will become scarcer as 
the war goes on. 


BUILDING PAPER.—Retail sales of building paper are 
reported by the local trade to be light, mostly for re- 
pair work, and for use in extensions to industrial 
plants. Very little new commercial building is going 
on, and this condition will likely last during the war. 
Prices are reported firm. 

BoLTs AND Nuts.—A very important meeting of 
makers of nuts, bolts and rivets was held in the Wil- 
liam Penn Hotel in this city on Thursday, July 11, and 
it is said about 75 manufacturers were present. Pres- 
ent conditions in the bolt and nut trade were thorough- 
ly discussed, especially the matter of how the makers 
of nuts and bolts can give the best service to the Gov- 
ernment in the delivery of goods and also take care of 
their jobbing friends as best they can. All jobbers re- 
port their stock of nuts, bolts and rivets as very light, 
and say that deliveries from the makers are slow, near- 
ly 100 per cent of output going to the Government on 
direct and indirect orders. Discounts in effect up to 
Sept. 30 are very strong and are as follows: 

Machine bolts,, h.p. nuts, *¢ x 4 in.; Smaller and shorter, 
rolled threads, 50-10 off list: cut threads, 50-5 off list; larger 
and longer sizes, 40-10 off list. Machine bolts, ¢.p.c. and t. 
nuts, blank, 2.25¢c. per Ib. off list; ¢.p.c. and t. square and 
longer, 35-5 off list. Carriage bolts, % x 6 in.; Smaller and 
shorter, rolled threads, 50-5 off list; cut threads, 40-10-5 off 
list; larger and longer sizes, 40 off list; lag bolts,, 50-10 off 
list; plow bolts, Nos. 1, 2, 3, 50 off list; hot pressed nuts, 
square blank, 2.50c. per Ib. off list: hot pressed nuts hexa- 
gon blank, 2.30c. per Ib. off list; hot pressed nuts, square 
tapped, 2.30c. per Ib. off list; hot pressed nuts, hexagon 
tapped, 2.10c. per Ib. off list; c.p.c. and t. square and hexagon 
nuts, blank, 2.25c. per Ib. off list: ¢.p.c. and t. square and 
hexagon nuts, tapped, 2.00c. per lb. off list. Semi-finished 
hexagon nuts, % in. and larger, 60-10-10 off list: 9/16 in. 
and smaller, 70-5 off list; stove bolts, 70-10 off list: stove 
bolts, 2% per cent extra for bulk; tire bolts, 50-10-5 per 
cent off list. The above discounts are from present lists now 
in effect. All prices carry standard extras. 

Cut Naits.—Jo>bbers report their stocks very low, 
and the output of cut nails by the mills is not running 
to more than 50 per cent, if that large, due to the 
great scarcity of steel, which, instead df being rolled 
into nail plate, is being made up into war essentials 
for the Government. Prices are very firm. The prices 
quoted below on cut nails are for carloads and larger 
lots, jobbers charging the usual advances to the trade 
for small lots from store. 

We quote cut nails in carloads and larger lots at $4 base 
per keg, f.o.b. Pittsburgh, jobbers and retailers charging $4.50 
and $4.75 per keg in small lots from store. 











GARDEN TooLs.—Prospects for heavy crops this sum- 
mer could not be better, and jobbers and retailers re- 
port quite an active demand. There is a scarcity in 
supply of garden tools and also in handles. Dealers 
are advised to place orders early, as deliveries are 
very slow. Prices are firm, and likely to be higher. 

H1nNGEs.—The McKinney Mfg. Co., the Stanley 
Works, the Griffen Mfg. Co. and other makers have 
withdrawn all prices on strap, T and butt hinges. No 
new price lists have been issued, and prices are quoted 
only on application and with specific orders. 

ELECTRICAL Goops.—List prices on Daylo lights and 
batteries have been advanced, and manufacturers re- 
port the demand heavy with a limited supply. 

IRON AND STEEL Bars.—The Government continues 
to take about 100 per cent of the present heavy out- 
put of steel bars, either on direct or indirect orders, 
and implement makers and other manufacturers that 
are working on war essentials are also buying heavily. 
The demand for refined iron bars from the Government 
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is also fairly active, but mills have a fairly large part 
of their output available for ordinary consumers. The 
prices quoted below are for carloads and larger lots, 
jobbers charging the usual advances for small lots 
from store. 


We quote steel bars rolled from old steel rails at 3c.; from. 


steel billets, 2.90c., and refined iron bars, 3.50c., f.o.b. Pitts- 
burgh. 

Saws.—There is a very great scarcity in supply of 
saws of all kinds. Manufacturers of hand and cross 
cut saws have withdrawn prices, and have not yet 
issued new lists. Prices are quoted only on applica- 
tion and on specific orders. 

RAZORS AND RAzoR BLADES.—The Government is 
making heavier demands on the output of razors and 
razor blades right along, and manufacturers are ad- 
vising their trade that deliveries of these goods will be 
slower than anticipated. Stocks of jobbers are light, 
and they are accepting orders for delivery subject to 
stock on hand. Prices are very firm, and liable to be 
advanced at any time. 

SHEETS.—None of the sheet mills is now operating 
to over 75 per cent of capacity, if that large, while the 
American Sheet & Tin Plate Co. is running to only 
about 50 per cent. There is still a great shortage in 
supply of sheet bars, and this is getting worse right 
along. With Government direct and indirect orders, 
and also contracts from ordinary consumers, sheet 
mills are filled up to October or later. Output of sheets 
is running at present at about 220,000 tons per month, 
but if real hot weather comes this output will be 
very quickly reduced, as the men do not work with 
as much energy or get out as large a product in hot 
weather as they do when it is cool. The prices quoted 
below on the different grades of sheets are in carload 
lots at mill, jobbers and retailers charging the usual 
advances for small lots. 

Maximum prices on sheets in carloads and larger lots are 
as follows: Nos. 9 and 10 blue annealed sheets at 4.25c., No. 
28 Bessemer black, 5c., and No. 28 galvanized, 6.25c., rolled 
from either Bessemer or open hearth stock, all f.o.b. mill, 
Pittsburgh, in carload and larger lots, actudl freight to point 
of delivery added. Dealers will charge the usual advances 
for small lots from store. 

TIN PLATE.—The output of tin plate for remainder 
of this year is under contract, and mills continue to 
run to about 95 per cent of capacity. Nothing has yet 
been done in regard to fixing prices on pig tin, but 
something is expected shortly. Makers of tin plate are 
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well fixed on their supply of pig tin for this year, but 
are a good deal worried as to wether they will get a 
full supply for next year. For delivery up to Sept. 
30, the price of tin plate rolled from Bessemer or open- 
hearth stock remains at $7.75 per base box, f.o.b. Pitts- 
burgh, in carloads and larger lots. This is also true of 
prices on terne plate as given below. The demand for 
stock items of tin plate is very active, and stocks held 
by the mills for prompt shipment are low. 


We quote coke tin plates on contracts and in small lots at 


7.75 per base box, f.o.b. mill, Pittsburgh, effective Nov. 7, 


prices on all sizes of terne plates are as follows: 


a RO cacersigis th Babe CORREA ERED RESO 15.00 per package 
ee, PE COREE TC EET Ce Te ie mee © 15.30 per package 
PINS a: 5's 9560: 9-609 FAKES EREDAR eRe oO 17.00 per package 
per package 
per package 
per package 
5 per package 
5 per package 
per package 

WIRE Propucts.—Recently the War Department at 
Washington placed orders for 51,000 tons of barb wire, 
all for shipment to France. The Jones & Laughlin 
Steel Co. took 5000 tons of this order, and the Pitts- 
burgh Steel Co. about 6000 tons. The American Steel 
& Wire Co. is said to have taken nearly half of the 
order. Output of wire and wire nails is not running 
to more than 60 to 70 per cent of capacity, owing to 
scarcity of steel. Nearly the entire output is going 
to the Government on direct and indirect orders. Job- 
bers report their stocks of wire and wire nails as very 
light and on some sizes of wire nails more commonly 
used their stocks are about depleted. Most jobbers are 
accepting orders for wire and wire nails subject to de- 
lay in delivery and to ability to ship from stock. Gov- 
ernment prices in effect until Sept. 30, in carloads and 
larger lots on which jobbers charge the usual advances 
for small lots from store, are as follows: 

Wire nails, $3.50 base per keg; galvanized, 1-in. and longer 
including large-head barb roofing nails, taking an advance 
over this price of $2, and shorter than 1-in., $250. Bright 
basic wire, $3.75 per 100 lb.; annealed fence wire, Nos. 6 to 9, 
$3.25; galvanized wire, $3.95; galvanized barb wire and 
fence staples, $4.35; painted barb wire, $3.65; polished fence 
staples, $3.85; cement-coated nails, $3.40 base; these prices 
being subject to the usual advances for the smaller trade, 
all f.o.b. Pittsburgh, freight added to point of delivery, terms 
69 days net, less 2 per cent off for cash in 10 davs. Dis- 
counts on woven-wire fencing are 47 per cent off list for 
carload lots. 46 per cent for 1000-rod lots, and 45 per cent 
off for small lots, f.o.b, Pittsburgh. 


cr oom 


NSontos 





mown 


BOSTON 


OFFICE OF HARDWARE AGE, 
Boston, July 13, 1918. 


“HE Boston hardware trade has recovered from the 

July 4 holiday and the taking over of the Dana 
Hardware Company by Bigelow & Dowse Company, 
and once more plunged into the task of trying to fill 
orders from greatly depleted stocks. Generally speak- 
ing, business is not quite as brisk as it was prior to 
the holiday, but is active enough to suit the average 
jobber. Indications point to July being a progperous 
month for the trade. The heavy hardware houses are 
complying with the Government’s recent order to re- 
port each transaction involving iron and steel. Clerks 
are engaged in filling out the cards that go to the 
Government and those that go on file in the local 
office. The work is not going on as smoothly as it 
might, for like anything that is new, especially in 
Government ruling order lines, it takes some time 
thoroughly to catch on. By the end of another week, 
however, the work should be progressing well. 

Optimism is giving away to pessimism in hardware 
circles, for the reason that here and there are evi- 
dences of the Government modifying its stand on cer- 
tain points. Supposition is that from now on the 
Government will continue to modify its attitude toward 
the trade, yet at the same time keep a firm hand on 
it. But the main point is that indications point to 
jobbers being allowed to get fresh supplies of certain 
lines, at least. Thus fear of being obliged, possibly, 
to go out of business for lack of supplies provided the 
war continues several years, is fast disappearing. 

The weather of late has been much more favorable 
for shelf ware business. Summer seashore and coun- 
try homes are being opened, as well as camps, hotels, 
etc., all of which has had to have more or less repair- 
ing done inside and out. Then too, the country ga- 
rages are beginning to do a large business, all of 
which has been reflected in the shelf hardware trade. 
In addition there has sprung up another demand for 
garden and farm tools. Farmers are beginning to 
get in their first hay crops and many of them have 


discovered they need new steel hardware. Result, job- 
bers are getting orders from retailers because the lat- 
ter are getting out of certain lines. But there is a 
rub in the situation. The inability to fill all orders is 
growing more and more evident every day in the job- 
bing trade. Incompleted orders are, in very few cases, 
being cancelled, for the retailer evidently believes the 
general situation will be no better for a long time. 

ANVILS.—Some one suggests that there might be big 
money made in second-hand anvils. Blacksmiths are 
going out of business every week, and in view of the 
light supply in hardware jobbers’ hands, somebody 
might be able to pick up some of the discarded anvils 
at attractive prices and turn them over at a profit. 
The idea might appear far fetched to some, but in these 
days of scarcity it has its good points. 

We quote-from jobbers’ stocks: Standard makes, 22c. per Ib. 

AxXEs.—It’s the same old story in axes—badly broken 
stocks and inability to secure sufficient quantities of 
fresh stock. Last week the Boston Fuel Commissioner 
ordered that people not light their furnace fires until 
Dee. 1, and until then to burn wood. That means a 
greater consumption of wood in Boston than ever be- 
fore, and a big local demand for axes. 

We quote from jobbers’ stocks: Single bit axes, $15 to $17 
a doz.; double bit axes, $19 to $21 a doz. 

BoLTs AND Nuts.—Bolts and nuts are very scarce. 
Jobbers say it is impossible for them to get fresh 
stocks until they tell the manufacturers to whom they 
sold those in stock. And then the manufacturer wants 
a priority order. Jobbers, as a rule, are doing 100 
per cent Government business, except in the case of the 
automobile trade. The Government, as yet, has made 
no serious objection to jobbers doing business with 
the automobile concerns. The mills are catching up 
on their back orders, but the local demand for bolts 
and nuts is so great it will be a long time before the 
market gets back on a normal basis. The Quarter- 
master’s Department has been in the local market for 
10,000 15g-in. bolts. 

We quote from jobbers’ stocks: 
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nuts; same as with H. P. nuts, less 10 per cent. plus semi- 
finished nuts, at 50 and 10 per cent; machine bolts with C.T. 
and D, nuts, 4 x % in. and smaller, 25 per cent discount ; 
1% x % in. and larger, 20 per cent discount; with H. P. 
nuts, 4 x % in. and smaller, 30 per cent discount; 44 x % 
in, and larger, 25 per cent discount; common carriage bolts, 
6 x % in. and smaller, 30 per cent discount; 6% x % in. and 
larger, 20 per cent discount; stove bolts, 1000 lots, 60 per 
‘ent discount; bolt ends, 25 per cent discount. Semi-finished 
nuts, 9/16 in. and smaller, 60 per cent discount; %& in. and 
larger, 50 and 10 per cent discount; finished case and hard- 
ened nuts, 50 per cent discount; C. T. and D. or H. P. nuts, 
blank or tapped, 200-lb. kegs, list plus le. 

BUILDING PAPER.—The market for building paper 
remains comparatively quiet, although a slight im- 
provement in the demand is noted here and there. 
Prices hold very strong. 

We quote from jobbers’ stocks: No. 1, $69 a ton; No. 2, 
$1.50 a roll; No. 3, $1.45 a roll. 

CHAIN.—AIl sizes of chain continue scarce. One 
local jobber last week made a large shipment to a 
Wisconsin party and by so doing cleaned up his stocks 
pretty thoroughly. Report is that this jobber was the 
only local one who had any real amount of chain on 
hand. Prices are very strong. 

We quote proof coil, self colored chain from jobbers’ stocks: 
$/16 in., $16.10; % in., $14.55; 5/16 in., $13.55; % in., $13; 
7/16 in., $13; % in., $13; 5g in., $13 per 100 lb. B. B. chain, 
add 2c. per lb. Twist link chain, add 1c. a lb. Long link 
chain, le. extra, 

CUTLERY.—Generally speaking, deliveries to local 
jobbers of scissors and shears have been freer, so the 
market is better supplied. Some houses, however, re- 
port themselves as no better off. We hear of one local 
jobber who is well supplied with round point comfort 
kit scissors, but the trade in general is not so well off. 
The supply of knives is also slightly larger on certain 
lines, but that is not saying much. Prices for every- 
thing in the cutlery line are very strong. 

We quote from jobbers’ stocks: Shears, high grade jap- 
panned, 6-in., $7.80 a doz.; 614-in., $8.35; 7-in., $8.80; 7'4-in., 
$9.30; 8-in., $9.89; 9-in., $12.25, 10-in., $15.20; 11-1m., $17.15: 
J2-in., $18.60. Nickel plated goods are higher. Second qual- 
ity shears, 8-in., $7.50 per doz. Left-handed S-in. nickeled 
shears, $4 a doz. 

locket knives, ordinary kinds, most makes, $7.50 per doz 

Disston & Son Goops.—Henry Disston & Son have 
announced a general advance in their products. 


F'1LEs.—There has been a general slowing up in new 
orders for files. Those who want files evidently have 
placed their orders with jobbers and have made up 
their minds that the only thing they can do is to sit 
tight and wait until requests for goods are fulfilled. 
Local stocks continue badly broken, notwithstanding 
the fact that some firms have been getting some sup- 
plies from manufacturers. Prices are very strong. 

We quote from jobbers’ stocks: Nicholson and Black Dia 
mond files, 50 per cent discount; Arcade, Great Western and 
similar brand, 50, 10 and 71% per cent discount: Chelsea 
hand files, 20 per cent discount. Extra thin taper files, sizes 
8 x 3/16 in., 8 x \% in. and 8 x 5/16 in., take an advance of 
two inches over the slim list; 8 x % in., take an advance of 
one inch over the slim list. 

GALVANIZED Bars.—Orders of galvanized bars are 
on the increase once more, although the market per- 
haps is not as active as it was a month ago. Practi- 
cally 100 per cent of the orders are coming from ship- 
yards. 

We quote from jobbers’ stocks: Flat galvanized bars in 
stock, 1 x ™ in., 12 ft. long. $9.50 per 100 Ib.: 1 x 3/16 in 
12 ft. long, $9; 1 x % in., 16 ft. long, $8.80: 14% x % in., 16 
ft. long, $8.80. 

Round. % in., 18 ft. long, $8 80 per 100 Ib.: % in. IS ft 
long, $8.70; ™% in., 8 ft. long, $8.60. 

GALVANIZED PAILs.—The market for galvanized pails 
is in a healthy condition. Stocks are small, the de- 
mand is all that could be expected and prices are very 
strong. 

We quote from jobbers’ stocks: Common galvanized pails. 
light finished, S-quart, $3,96 per doz.; 10-quart, $4.48: 12- 
quart, $4.98; common stock pails, light finished, 14-quart. 
$5.52 per doz. Common pails, heavy finished, 14-quart, 50-Ib 
to the dozen, $9.28 per doz.; lighter weight, 14-quart, $7.20. 

Guass.—A fair steady call for glass is noted by 
most jobbers, especially from country points. Stocks 
are not abundant and the prospects of replenishing 
them are not especially bright, for it is understood 
that quite a number of the manufacturing establish- 
ments contemplate closing for August, at least. 

We quote from jobbers’ stocks: Glass, single B, first three 
brackets, 80 and 10 per cent discount; about first three 
brackets, 79 per cent discount; double B, 80 and 10 per cent 
discount. 

Horse SuHoes.—Prices for horse shoes hold very 
strong, not so much so because there is an exceptional 
demand for them, but because jobbers are having con- 
siderable difficulty in getting fresh supplies to replenish 
their badly broken stocks. 

We quote from jobbers’ stocks: Standard makes, in 100-Ib 
kegs, to dealers at Maine, New Hampshire, Vermont, Mas- 
sachusetts and Rhode Island points, $7.50 per keg; to Con- 
necticut trade, $7.25 per 100-lb. keg 
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IRON.—Consumers continue to substitute iron for 
steel whenever it is impossible to get the latter and 
possible to get the iron. Government regulation of iron 
is not as strict as in the case of steel, but it is bad 
enough. The mills, on the other hand, are very strict 
about making shipments to jobbers. A large Massa- 
chusetts state hospital under construction has been 
held up because of inability to secure certain lines of 
iron goods, the dealer taking the stand that the work 
was not essential. 

We quote from jobbers’ stocks: Refined iron, $4.765 to $5 
base, per 100 lb.; hoop iron, $8.25; Norway iron, $12; H & P 
best iron, flats, round and square, $5.75; ovals, half ovals 
half rounds and bevels, $7. 

NaILs.—Everything in the nail line is scarce, but 
principally the larger sizes. Some houses are reported 
as absolutely out of stock. There is an undercurrent 
of feeling in the local trade that the Government within 
the near future will let down the bars a little on the 
matter of fresh supplies. 

We quote from jobbers’ stocks: Cut nails, 12, 20, 30, 40, 50 
and 60 pennyweight, inclusive, $6.25 per keg base 

Sheathing Nails.—2'% and 3'%-in., $6.25 per keg base. 

Spikes.—7 and 8-in. spikes, $6.2 

Wire Nails.—Wire $4.50 to $4.75 per keg base. Coated wire 
nails, count keg, $4.80 base. Coated wire nails, 100-lb. kegs, 
$5.80 base. 

Pouttry NEetTiING.—Most houses report a better de- 
mand of late for poultry netting, which would indi- 
cate a greater movement among people living outside 
cities to raise poultry in an effort to reduce the high 
cost of living. That eggs are better than 60c a dozen, 
with indications they will be higher, unquestionably 
is the reason. 

We quote from jobbers’ stocks: Poultry netting, galvanized 
ifter weaving, 40 per cent discount; from the factory, 45 
per cent discount. 

Razors.—According to gossip in the hardware trade, 
it is believed that the safety razor concerns engaged 
on Government work will soon be in a position to give 
more attention to th~ jobbing trade. A big hole cer- 
tainly has been made in jobbers’ stocks, and an oppor- 
tunity to lay in fresh supplies would be welcomed. 

We quote from jobbers’ stocks: Best grades of full hollow 
xround, open blade razors, square or round point, flat rubber 
handles, $21 per doz. 

Rivets.—Manufacturers are doing a little better, so 
some jobbers say, in the matter of shipments. There 
is, however, still room for lots of improvement. Local 
supplies of small rivets appear in much better condi- 
tion than those of large sizes, but in both cases jobbers 
would feel much more comfortable if they were bigger. 
Prices hold very strong. 

We quote from jobbers’ stocks: Norway iron rivets, 40 per 
cent discount; structural rivets, 7.25c. base 

200FING PAPER.—The roofing paper market appears 
to be in a strong position. Local supplies are not 
over large, the demand for stock is improving, and 
prices on everything are very firm. The construction 
of hen houses and similar small buildings has had its 
influence on the local market. 

We quote from jobbers’ stocks: First quality roofing, one- 
ply, $1.30 a sq.; two-ply, $1.75; three-ply, $2.12. Second qual- 
ity, one-ply, $1.23; two-ply, $1.60; three-ply, $1.97. Third 
quality, one-ply, 98c.; two-ply, $1.30; three-ply, $1.62: Fourth 
quality, one-ply, 88¢.; two-ply, $1.10; three-ply, $1.37. 

RusperR Hose.—The return of more seasonable 
weather has brought about more activity in the rubber 
hose market. Prices hold very strong. 

We quote -from jobbers’ stocks: Leader, %-in., 10%c.; 
S.-in., 1140¢.; %-in., 124c.; Olympia, 5 











5 per keg base 











54-in., 12%c.; %-in., 
i344¢.; Milo, 5-in., 14%4c.; Bull Dog, %-in., 18%c. per foot. 

RusBeR TIRE CHANNEL.—The market for rubber tire 
channel presents no new features. 

We quote from jobbers’ stocks: Rubber tire channels, $7 
per 100 lb 

SAasH Corp.—A strong steady call for sash cord is 
reported by most firms here. The greatest difficulty, 
according to the trade, is keeping stocks up. In some 
quarters it is believed that prices have reached their 
top for the present at least; others think values are 
liable to go still higher, while a very few are so bold 
as to predict lower prices. This uncertainty as to the 
future is characteristic not only of the cord market, 
but in other lines as well. 
We quote from jobbers’ stocks: Best grades of Sampson 
* a tb.; Acme No. 8, 56c. a lb.; Silver Lake, No. 8, The 





ise. ¢ 
t Ib. 

Screws.—The call for screws apparently has held 
about on a level keel ‘since last reports. Considerable 
difficulty is found in spots in filling orders, but a ma- 
jority of houses are getting along somehow, probably 
in most cases by substituting sizes. 

We quote from jobbers’ stocks: Flat head bright wood 
screws, 70 and 20 per cent discount: iron machine screws, 45 
per cent discount: coach screws, 40 per cent discount; cap 
screws, 40 per cent discount; set screws, 45 per cent discount. 
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ScyYTHES.—There is a good demand for scythes, but 
comparatively little with which to fill orders. 

Ye quote from jobbers’ stocks: Clipper, $13; solid steel, 
$13.50; Little Giants, $14.50; brush and bramble, $13.50. 

SPRINGS AND AXLES.—In making a canvass of the 
market we find but one house who has a good supply 
of springs and axles. The demand is unusually good 
for this season of the year, which is an unfortunate 
thing from the viewpoint of most jobbers. 


STEEL.—Common belief here is that steel prices will 
be advanced within the near future as a result of the 
recent advance in freight rates. The Government has 
given permission to the jobbers to ship reasonable 
amounts on non-priority orders, but a majority of 
houses are confining themselves entirely to essential 
and automobile orders. The mills evidently do not 
intend to run the chance of breaking any Government 
rule and are very fussy about making shipments to 
jobbers. 

We quote soft steel bars from jobbers’ stocks: Flats, rounds 


and squares, 1% in. and under, $4.115 to $5 base per 100 Ib.; 

rounds and squares, 2 in. and over, stock lengths, $5.50. 
Angles and channels under 3 in., stock lengths, $4.765 base 

per 100 Ib.; tees, under 3 in., $5.25; tees, 3 in. and over, $6.50. 


Cold rolled steel, rounds up to 1 15/16 in. and squares and 


CINCI 


OFFICE OF HARDWARE AGE, 
Cincinnati, July 15, 1918. 


DVANCES have been made on practically every- 

thing in the line of standard machine shop sup- 
plies, such as bolts, nuts,. wrenches, etc. These ad- 
vances are attributed partly to increased freight rates, 
but the question of supply and demand also has some 
influence. In some cases the jobbers find it is impos- 
sible to get shipments from the manufacturers under 
six months’ time. This of course applies only to a 
few articles in urgent demand. Chain probably heads 
the list of the unobtainable hardware goods. 

Due to the unprecedented coal shortage last winter 
and to the warning issued by the Fuel Commissioner at 
Washington, many small sawmill outfits are being sold 
in the country districts. The Bevis Hardware Co., 
Harrison, Ohio, has found this particular line to be a 
profitable one, as many farmers are buying them to saw 
wood in convenient lengths for sale to suburban and 
city residents. The outfit consists of a 24-in. to 30-in. 
circular saw mounted on a rigid wood frame and driven 
by a 2-hp. to 4-hp. gasoline engine. 

AUTOMOBILE ACCESSORIES.—Business has been rather 
slow lately, but this is looked on as being only a tem- 
porary soft spot, and dealers who handle automobile 
supplies expect the summer season to wind up with 
sales on their books far ahead of any previous year. 
The curtailment in the manufacture of pleasure cars is 
not the cause for the present lull. 

ANVILS.—Both jobbers’ and retailers’ stocks are low 
and there is hardly any chance to replenish them 
promptly. Both city and country merchants report a 
good demand. 

bay quote from jobbers’ stocks, 80 to 200 lb. anvils at 22c. 
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AXES.—The demand from the Government for differ- 
ent departments has practically cleaned up all stocks 
that manufacturers had accumulated, and the jobbers 
are getting only intermittent shipments, which barely 
suffice to fill their customers’ requirements. 

Jobbers quote 3% to 4 lb. axes at $18.75 to $19 per doz. 

BLACKSMITH TooLs.—Kentucky merchants report a 
good business in blacksmith tools of all kinds, but the 
city trade is slack. 

Jobbers quote Heller’s 12-in. blacksmith snippers at $18 
per doz.; 14-in., $22, and standard blacksmith rasps, 18-in., 
$10.95 per doz. 

BALE TiESs.—The supply of bale ties has been prac- 
tically wiped out by the demand from merchants in the 
farming districts who had not provided for the un- 
precedented demand. 


BARB WIRE.—It is useless to quote barb wire, as there 
is not a single dealer in this vicinity that has any. 
Only a few retail merchants can supply their customers, 
and it is somewhat fortunate that the call for barb 
wire has decreased considerably. 

BUTCHER KNIVES.—No improvement is reported from 
any source, and as the retail merchants’ stocks are very 
low, they would hardly be able to take care of any 
urgent business that might suddenly develop. 


Jobbers quote as follows: 6-in. knives. $6.25: 7-in., $8.50; 
1l-in., $8; 9-in., $13.50; 10-in., $16.50 per doz. 
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hexagon, list plus 15 per cent. Tire steel, 14% x \% in. and 
larger, $5.15; thinner and narrower, $5.40. 


American calking steel, full bundles, $6.75 base, per 100 
Ib.; broken bundles, $7.25. 

STEEL SHELF Goops.—The American Fork & Hoe 
Company has announced an advance in their prices 
on steel shelf goods. 


WaASHERS.—According to the laws of supply and de- 
mand the local market for washers should advance. 
But jobbers are sticking closely to former quotations 
with a view to living up to Government regulations. 
Local stocks, in most cases, are exceptionally small, 
and jobbers are experiencing more or less trouble in 
getting fresh stocks. 

We quote from jobbers’ stocks: Malleable washers, per Ib., 
7.25c. base; cast washers, %-in. and smaller, 9c. base; larger 
4\44c. Cut washers, in 200-lb. kegs, list. 

WirE CLotH.—The demand for wire cloth is better, 
probably because the warmer weather has increased 
the crop of flies. Business, however, is not what it 
should be at this season of the year, but jobbers are 
just as well pleased, for their stocks are not sufficient 
to take care of a big cali. 

We quote from jobbers’ stocks: Black wire cloth, 12 mesh, 
$2.50. Black wire cloth, 14 mesh, $3. Quotations for deliv- 
ery from factory are 10c. less than those from jobbeys’ stocks, 


NNATI 


CARRIAGE Bo.its.—A great deal of complaint is made 
by the jobbers on account of slow shipments from the 
manufacturers. The call for carriage bolts is good and 
bids fair to keep up during the remainder of the year. 
It is somewhat strange that some of this demand comes 
from builders of rivet bolts. 

Jobbers’ prices are as follows: 3/8 x 6-in. and smaller at 
35 and 5 per cent discount; larger and longer, 20 and 5, per 
cent off. 

CoacH Screws.—In some cases it is not possible to 
fill orders, and the dealers have been forced to borrow 
from their fellow merchants. 

The jobbers’ discount is 35 per cent off list. 

CHAIN.—As was mentioned in the introduction of 
this report, chain of all kinds is very hard to get. In 
fact, the jobbers will not take an order except subject 
to delay. The demand from the Government has prac- 
tically swamped the manufacturers, and it is impossible 
to get any sizes from 14-in. to %-in. out of stock. 

A nominal price on %4-in. is 124:c. per Ib. 

Cow EAsE.—This commodity, which is now carried 
by nearly all country and suburban merchants, prom- 
ises to be quite a heavy seller as the hot season ap- 
proaches, and the demand is apt to be greater. 

The jobbers’ quotation is $10.50 per case. 

EAVES TROUGH AND GUTTER PiPE.—Many hardware 
merchants in this vicinity operating sheet metal shops 
just now are handicapped by the scarcity of galvanized 
sheets. A few of them have a sufficient stock on hand 
to ¢darry them through the next few weeks, but they 
are unable to get promises of deliveries on future ma- 
terial of this kind from any of the mills. Jobbers’ 
stocks are practically wiped out. 

No. 28 gage 38-in, conductor pipe is quoted around 7c. per 
ft.,. and No. 5-in. eaves trough at 61ec. per ft 

FARM AND GARDEN TooLs.—The very heavy business 
transacted throughout the spring season has been closed 
by a dull period that will probably last through the 
remainder of the year. An exception may be made in 
manure spreaders, as country merchants report that the 
farmers are placing orders for these to be used during 
the fall season. A few years ago these were only em- 
ployed during the spring season. 


FISHING TACKLE.—A general advance on fishing 
tackle and hooks has been made that will average over 
150 per cent. Cotton lines were never as high before. 
The retail merchants report business as only being 
passably good, due probably to the cool weather that 
has prevailed during the past two weeks. 

Jobbers’ prices are as follows: Seine twine, 69c. per Ib., 
staging, 66c. and trot line, 54c. 

GAS AND ELECTRIC FIxTURES.—AIl reports agree that 
business is lagging, and no improvements anticipated 
at any early date. 

GALVANIZED PAILS AND GARBAGE CANS.—On account 
of the growing scarcity of galvanized sheets, prices 
have been advanced considerably, although they have 
not as yet been reflected in prices made by retail mer- 
chants. 


Jobbers quote 12-qt. galvanized pails at $4.75 per doz., 
and 16-qt., $5.35. 


GLASs.—The demand for window glass is holding up 
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much, better than was expected, but this is practically 
for replacement purposes. There is a very slack de- 
mand for new buildings of any kind, as building opera- 
tions have been almost suspended on account of the 
war. 

The following discounts are quoted by the Wm. Glenny 
Glass Co.: Window glass, applying off list of March 1, 1913, 
S. S. A., sizes in first three brackets, 80 per cent; S. S. B., 
sizes in first three brackets, 80 per cent; S. S. A. and B., 
larger sizes, 79 per cent; D. S. A., all sizes, 80 per cent, 
and D. S. B., all sizes, 82 per cent, all f.o.b. Cincinnati, with 
the usual freight equalizations. 

HANDLES.—A representative of one leading jobbing 
house reports that there are no handles to be had for 
nearby shipment, and that it would be useless to make 
any quotations. The figures given below are nominal, 
but represent the market as near as possible under the 
present conditions. 

Jobbers quote hay fork handles at $3.95 per doz.; manure 
fork handles at $2.75; 5-ft. hoe handles, $2, and spade and 
shovel handles at $4.15 per doz. 

IcE TONGS AND Picks.—Business is good both with 
the city and suburban merchants, and it is somewhat 
strange to state that both jobbers and retailers can 
now fill all calls promptly. 

The jobbers quote wagon ice tongs, $6.20 per doz, family 
ice picks at 90c. per doz. 

IRON AND STEEL BARS.—Mill shipments have lately 
relieved the situation to some extent, but there are yet 
some delays in filling orders for twisted steel bars that 
cause some inconvenience. 

Reinforcing concrete bars are quoted at 4.26c. base. 

LAWN Mowers.—There is a let-up in the demand for 
lawn mowers that will probably last through the sum- 
mer season. However, neither wholesalers nor re- 
tailers have any stocks of consequence. Very few lawn 
mowers will be carried over to the next season. 

MACHINE BoLts.—Advances have been made by the 
manufacturers, although there have not yet been 
changes all along the line, and a few jobbers and re- 
tailers are adhering to former prices. Stocks are very 
low. 

Jobbers quote % x 5-in. and smaller at 40 and 5 per cent 
off list, and larger and longer at 25 and 5 per cent off list. 


TWIN 


MINNEAPOLIS & ST. PAUL, MINN. 
July 15, 1918. 


HE past week has shown no diminution in amount 

of trade, in fact, if anything the trade has proved 
better than formerly. There are very few districts in 
this territory that will not have a first rate crop. The 
eastern part of Montana and some of the western por- 
tions of North Dakota have suffered through lack of 
rain; some places there will probably have no crop 
whatever. Last week there was a very bad hail and 
snowstorm that went through a portion of the Red 
River Valley, doing considerable damage to crops. 
Aside from these regions, crops have not been better 
in the last several years. South Dakota promises more 
and better crops than they have ever had in recent 
years. All of these things point to good trade this 
fall and for the remaining portion of the summer. 

Local conditions continue to be about the same as 
they have in the past two weeks. Prices show a de- 
cided upward tendency; nearly every mail brings notice 
of advance in some line. The general opinion seems 
to be that higher prices will prevail for some time 
before any reduction is made. 

Draft conditions are increasing the difficulty of busi- 
ness men in keeping their forces organized. Constant 
changes are being effected. There seems to be no sat- 
isfactory way of solving the problem except by making 
constant changes and endeavoring to train the new 
workers as quickly and efficiently as possible. This 
makes a condition hard to work under, considering 
price conditions and the condition of the market in 
general as to the obtaining of new goods to replenish 
old stocks. 

Local prices show few changes as yet. Wood handles 
have advanced to some extent and the galvanized mar- 
ket continues strong. It is practically impossible to 
obtain any galvanized sheets of any description. Valley 
tin is and has been off the market for some time. 

BuILDING PApPER.—Has no change showing in price 
as yet, but warnings have come from different sources 
that further advances may be expected. Scarcity of 
rags and the additional cost of manufacture entered 
into this advance. 


We quote from local jobbing stocks: 20-lb. red rosin paper, 
65c. per roll; 25-lb., 80c. per roll; 30-lb. at 85c. per roll. 
No, 2 tarred felt at $3.10 to $3.25 per cwt. 
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Picks.—A fairly good demand for contractors’ picks 
is noted, and stocks have been replenished to the point 
where nearly all orders can be taken care of promptly. 

Contractors’ picks are quoted by jobbers at 35 per cent 
off list. 

ROoFING.—No changes in prices on roofing are to be 
noted, and manufacturers in this vicinity are able to fill 
all orders promptly. It is stated that the demand from 
the hardware trade is not up to expectations, but this 
is doubtless due to the slack building program all over 
the country. 

The following are average wholesale prices: Tarred felt, 
$3.10 per 100 Ib.; slater’s felt, $1.15 per roll; rosin sized 
sheathing, $57.00 per ton. Rubber roofing, per roll, best 
grade, one-ply, $1.80; two-ply, $2.15; and three-ply, $2.50. 
Medium grades, one-ply, $1.75; two-ply, $2; and three-ply, 
$2.15. Cheaper grades, one-ply, $1.20; two-ply, $1.45; and 
three-ply, $1.60. 

ROLLER SKATES.—These continue to be good sellers, 
but the city merchants naturally sell more than those 
in th esuburban districts. Jobbers’ stocks are in much 
better shape than they were two weeks ago. 

The wholesale price on No. 5 standard roller skates is $1.60 
per pair and on No. 6 $1.70. 

ScyTHES.—The demand has been keeping up with the 
supply, and neither jobbers nor retailers have any 
stocks on hand to draw from that would go any farther 
than to fill immediate needs. 

The jobbers quote the 30-in. size at $13.50 per doz 


WirE NAILS.—Although there is not much of a call 
for wire nails, due to the slack building operations in 
the central west, jobbers’ stocks have almost been wiped 
out. The mills do not give any encouragement for re- 
plenishing these stocks at any time this year, as prac- 
tically all of their product is needed for war work of 
one kind or another. 

Jobbers’ quotations on wire nails is $4.25 per keg base. 

WRENCHES.—An advance of 10 per cent has been 
made on wrenches, and it is rumored that the manu- 
facturers may mark up prices again at an early date, 
although no information to this effect can be obtained 
at the present time. Business is good. 









CITIES 


Bo._ts.—No further changes have been announced in 
price. Stocks are badly broken and the demand con- 
tinues at about the same level. 


We quote from local jobbers’ stocks: Small carriage bolts, 
30 per cent; large carriage bolts, 20 per cent; small machine 
bolts, 30-10 per cent; large machine bolts, 25 per cent; stove 
bolts, 60-10 per cent; lag screws, 30-10 per cent from stand- 
ard list. 


EAVES TROUGH CONDUCTOR PIPES AND ELBows.—Sale 
continues at about the same rate, with price holding 
steady. Stocks seem to be sufficient at present for 
local demand. , 

We quote from local jobbers’ stocks: Eaves trough, crate 
lots not nested at 45 per cent; single bead lap joint gutter at 
60 per cent; elbow at 70 per cent from standard lists 

FILES.—Price continues unchanged, with calls from 
shop and factory as heavy as formerly. Mill shipments 
continue slow. ° 

We quote from local jobbers’ stocks: Riverside file, 60 per 
cent discount; Nicholson files, 50-5 per cent discount; Roval 
files, 60-10 per cent discount; Arcade files, 60 per cent dis- 
count. 

GALVANIZED TuBs.—There has been no change made 
in the price of galvanized tubs, but the scarcity is even 
worse than it has been previous to this time. Retail 
sales continue to be very good. 

We quote from local jobbers’ stocks: No. 2 galvanized tubs 
at $14 per dozen Standard; No. 3, $16.30 per dozen; No. 1, 
$12.40 per dozen. Heavy No. 1, $21 per dozen; No. 2, $22.50; 
No. 3, $24. 

GALVANIZED PAILS.—Factory shipments are exceed- 
ingly slow, with no further change showing in the 
price. Local sales are good. 

We quote from local jobbing stocks: Standard 10-qt. gal- 
vanized pails, $4.35 per dozen; 12-qt., $4.75; 14-qt., $5.35 per 
dozen. Stock pails, 16-qt‘, $8.15 per dozen; 18-qt., $8.45 per 
dozen. 

LINSEED O1L.—Price shows further advances and 
with the tremendous demand for this product is liable 
to be still further advanced. The flax crop for this 
district is not to be compared with the acreage which 
was planted a few years ago, and with the utter de- 
mand for this class of goods the price is almost sure to 
advance further. 


We quote from local jobbers’ stock: Boiled linseed oil, in 
barrel lots, $1.90 per gal. ; raw,linseed oil, in barrel lots, $1.89 
per gal. 
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PaInT. — National manufacturers have advanced 
their price, but local manufacturers still hold at the 
same level as previously. It may be expected that 
they will make further advances at any time. 

We quote from local jobbing stocks: Regular color at $3.1 
per gallon can, in one-gallon cans. Second grade paint, $2.1 
per gallon in gallon cans. 


5 
0 


Rope.—No change has been made in the price of 
rope, and stock seems to be in fairly good condition. 
Sales continue to be very good. Wire rope is in de- 
mand, with stocks rather low and spotty. 

We quote from local jobbing stocks: First grade Manila 
rope at 34c. per lb. base; first grade sisal rope at 24c. per lb. 
base ; tire rope, Swedish steel at list plus 5 per cent; crucible 
] at 8% _per cent discount from list. Monitor hoisting at 5 per 
ti cent discount from list; tiller rope at list plus 5 per cent. 
f Blow steel rope, 20 per cent discount from list. 

Screws.—No change has been made in the price of 
screws, although indications were that there would be 
a slight advance the first of the month. Local jobbing 
stocks are rather broken, but careful search in most 
rf cases enables the buyer to locate the quantities that 
he may desire. 


Hardware Age 


wood screws, at 75-10 per cent discount; round head blued 
at 65 per cent; flat head brass at 40 per cent; round head 
brass at 35-5 per cent; regular cap screws at 40 per cent; 
set screws at 50 per cent; iron machine screws, 60 per cent; 
brass machine screws, 20 per cent from standard list. 

TURPENTINE.—A slight decline has taken place in the 
turpentine market, with the demand at about the same 
level. 

We quote from local jobbers’ stocks: 
lots at 74%c. per gallon. 

WirE Naius.—No further change has taken place in 
the price of nails, but local market conditions are be- 
coming more stringent every day owing to the scarcity 
of the more popular sizes. It is becoming extremely 
difficult to fill an order or obtain enough nails from 
local sources to take care of a fair quantity. 

We quote from local jobbing stocks: Standard_ wire nails 
at $4.75 per keg base; coated wire nails at $4.75 per keg 
base. 

WireE.—The restriction on wire still is in effect, five 
coils to a customer being the limit per day. Stocks 
are badly broken. Prices remain unchanged. 


We quote from local jobbing stocks: No. 9 black annealed 
wire at $4.50 per 100 lb. in 100-lb. lots. No. 9 galvanized at 


Turpentine in barrel 



































We quote from local jobbing stocks: Flat head, bright $5.20 per 100 Ib. 
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With this country at war with Germany and condi- 
tions in Russia as they are, no bristles are received 
from those countries. We are, therefore, absolutely 
dependent upon China for stock. 





call is not as heavy as it usually is at this season. 
Jobbing prices follow: 


White, in oil and dry, 12%-lb. kegs, 14c. Ib.; 25 and 50-Ib. 
13% ce. 


kegs, Ib.; 100-lb. kegs and larger, 13%c.; for 500-Ib. 
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lots and over deduct 5 per cent. 


Dry red lead and litharge, 
12%-Ib. kegs, 14c. Ib.; 


25 and 50-lb. kegs, 13%c.; 100-Ib. kegs 


and larger, 13%c.; red lead in oil, 12%4-lb. kegs, 1414c. Ib.; 25 
and 60-lb. kegs, ‘141 ‘4c. lb.; 100-lb. kegs and larger, 1lac.; 
Orange mineral, 12%-lb. kegs, 14%4c, Ib.; 25 and 50-lb. kegs, 


l4c.; 100-lb. kegs and larger, 13%c. 

O1ts.—The feature of the oil market is the strength 
of linseed, which has been materially marked up dur- 
ing the past week. Turpentine is easier. Jobbing 
prices are: 

Castor, practically under Government control; 
gal.; gasoline, 50 gal. or more, 25c. gal.; 
more, 12c. gal.; lard, $2.15 gal.; alcohol, denatured, 77c. gal.: 
wood, $1 gal.; linseed, raw, $1.77 gal.; boiled, $1.78 to $1.79 
gal.; neatsfoot, $2.15 gal.; sperm, $2.50 gal.; paraffin, 35c. gal.; 
floor oils, 50c. gal. 

SUNDRIES.—The market on sundries is very strong, 
especially for putty. Jobbing prices follow: 


eylinder, 50c. 
kerosene, 50 gal. or 


Putty (best) in 125-lb. drums, 6c, Ib.; paré uffin wax, in 225- 
Ib. cases, 118-20 melting, 12%c. lb.; 123-25 melting, 35c. lb.; 





128-30 melting, 13%c.; paro, in 500-Ib. ptt 15c. Ib. 

VARNISHES.—The high prices asked for varnishes 
fail to keep buyers out of the market. Prices are very 
strong and tending upward. 


CHICAGO 


OFFICE OF HARDWARE AGE, 
Chicago, July 16, 1918. 

LINSEED OIL took another jump of 2c and the demand 
continues very fair. Inside paints and varnish are 
also sold in good volume. Jobbers’ stocks are reported 
fair. 

We quote on the leading staples, f.o.b. Chicago, 

Paints.—-No. 1, house paint, $3 per gal.; No. 
gal.; No. 3, $1.80 per gal. 

Linseed Oil, strictly pure, 
boiled, $1.75 per gal. 

Turpentine.—Strictly pure, in barrels 85c. 

Denatured Alcohol.—In barrels, 
80c, per gal.; 5 and 10-gal. cans, 
container. 


as follows: 
2, $2.50 per 
in barrels, raw, $1.74 per gal.; 
per gal. 

per gal.; half barrels, 
per gal. Prices include 


75e. 


95e. 
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New York Plaster of Paris—In barrels, $4 per bbl. 

Gilders’ Whiting.—In barrels (barrels, each), 
per cwt. 

Pure Shellac.—White (4-Ib. 
gal.; orange, $3.75 per gal. 

English Venetian Red.—lIn barrels, $2.50 to $4 per cwt. 


Paste Wall Paper Cleaners.—Leading brands, $14.50 
$15.50 per gross. 


$2 to $3 


50c. 


goods), in gallon cans, $4 per 


to 


PITTSBURGH 


OF HARDWARE AGE, 
July 16, 1918 


OFFICE 
Pittsburgh, 
OCAL dealers and jobbers report they are doing a 
good business in paints, oils and colors, the de- 
mand in the past two or three weeks having shown a 
large increase. The new demand for house paints is 
quite heavy, and owing to scarcity of painters, many 
owners and tenants in houses are buying ready mixed 
paints and putting them on themselves. All prices are 
very firm, and on white lead, linseed oil and turpentine 
are from 3c. to 5c. per gallon higher. 
We quote on the leading staples, f.o.b. Pittsburgh, as 
follows: 


Paints.—No. 1, house paint, $3.35 per gal.; No. 2, $2.75 per 
gal.; No. 3, $2.05 per gal. 

Linseed Oil.—Strictly pure, in barrels, raw, $1.90 per gal 
boiled, $1.91 per gal. 

Turpentine.—Strictly pure, in barrels, 82c. per gal 

Denatured Alcohol.—In 10 gal. lots $1.00 per gal.; gal. 
lots $1.05, and in less quantities $1.00 per gal.; these prices 
including containers. 

White Lead.—Strictly pure, 100-Ib. kegs, 12%c. per Ib.; 
25 to 50-Ib. kegs, 13c. per Ib.: 12%-lb. kegs, 13%c. per Ib. 
In 500-Ib. lots prices are %c. per Ib. less. 

New York Plaster Paris.—In barrels, $4.50 per bbl. 

Gilders’ Whiting.—In barrels (barrels 50c. each) $2.50 to 
2.75. 

Pure Shellac.—White (4-lb. goods), in gallon cans, $4 per 


gal.; orange, $3.75 per gal. 


$2.50 to $4 per cwt. 

















White Lead.—Strictly pure, 100 Ib. kegs, 12%c. per Ib.; 25 English Venetian Red.—In barrels, $: p 
to 50 Ib. kegs, 13c. ner Ilb.; 12% Ib. kegs, 13%c. per Ib. in Paste Wall Paper Cleaners.—Leading brands, $14.50 to 
500-lb. lots, %c. per Ib. less. $15.50 per gross. 
Mill and Hard Suppli 
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Du Pont Company’s Achievements 
in the War 


(Continued from page 64) 


in the supply of explosives and propellant pow- 
ders. Perhaps the thought is an old story to you, 
but the force du Pont has created for use in this 
war is not equalled by any other organization 
on earth. The iron mines come to du Pont for the 
force produced by our dynamite to tear from the 
bowels of the earth the ore with which to build 
ships, to make the rails for our railroads, the steel 
to make the locomotive to operate the railroads, 
the cars to transport the raw materials for all of 
our industries. It furnishes the force to produce 
the metal for the monster guns now on the battle 
front, as well as the propellant to carry the shell 


loaded with our high explosive into the heart of 


the German beast. With our explosives the force 
is produced to blast coal; that is, in turn, pro- 
ducing all the heat, light and power needful in 
all the great preparation and conduct of this war. 


Helping Mother Earth 


“Agricultural dynamite to help Mother Earth 
that she may produce two blades of grass where 
only one struggled for existence before. Who can 
overestimate the value of this aid to all engaged 
in this war—especially now when Mr. Hoover has 
forced upon the nation the wheatless days that we 
may conserve food and help feed our friends over 
there. 

“We are even extending help to the boy in the 
flying machine. The fusilage of his flyer is cov- 
ered with fabric supplied by du Pont. Its wings, 
as well as all the woodwork, are covered with 
paint or varnish produced by us. We are loading 
his bombs with a special explosive developed by 
us; and our improved military powder is the pro- 
pellant which we are loading into a special cart- 
ride for him to use in his machine gun—and may 
God direct each bullet in to the right spot. The 
individual fighter in the trenches has his body 
and face protected from the enemy’s gases by 
du Pont products, and he looks at the enemy 
through eye pieces made of Pyralin—and of course 
carries a full equipment of powder and hand gren- 
ades made by us. 

“Let me catalog some of the acts of du Pont 
which may be classified as financial patriotism, 
and were of great service to all the Allies, in- 
cluding the United States: 

“In 1915 the British Government advised us that 
the cost of exchange due to war conditions made 
it very difficult for them to pay their bills for 
powder as promised. du Pont promptly accepted 
the British one-year notes for $46,700,000, and 
carried them by partial renewals until it was con- 
venient for their liquidation. 

“At about the same time we extended similar 
credit to the French Government for $9,200,000. 
When England and France first appealed to the 
United States to aid them financially and asked 
for a loan of $500,000,000, du Pont subscribed for 
Anglo-French bonds to the amount of $36,350,000, 
and purchased other obligations of the Allied gov- 
ernments in the market to the amount of $19,350,- 
000. Total amount of securities purchased of the 
Allied governments, $111,600,000. 

“In each of the Liberty Loan campaigns du Pont 
has added greatly to the success of the effort by 
the prompt help and encouragement it has given 
by subscribing: First Liberty Loan, $7,525,000; 
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Second Liberty Loan, $51,000,000; Third Liberty 
Loan, $22,250,000. In addition to liberty bond 
subscriptions, temporary certificates of the United 
States Government have been purchased to the 
amount of $54,575,000; total United States Gov- 
ernment securities subscribed for $135,350,000. 

“The following are some of the ways du Pont 
has rallied to the support of the humane side: 
First Red Cross campaign (1 per cent dividend), 
$600,000; Second Red Cross campaign (2 per cent 
dividend), $1,200,000; Y. M. C. A. contribution, 
$250,000; total, $2,050,000. 

“Never a word of complaint against the heavy 
and increasing rate of taxation. The company 
has recognized the necessity and was glad to do 
its part. Income tax paid in 1916, $15,625,000; 
income tax paid in 1917, $20,997,000; total Federal 
taxes, $36,622,000. 


Over 1,500,000,000 Pounds 


“Since the European war began in August, 1914, 
we have sold to our foreign Allies and the United 
States Government something more than 1,500,000,- 
000 lb. of explosives. This includes: Guncotton, 
smokeless powder, TNT, TNX, picric acid, am- 
monium picrate, black powder, dynamite, ammo- 
nium nitrate, tetryl, and also sold 125,000,000 
rounds of special ammunition for aeroplanes; 50,- 
000,000 caps, and 206,000,000 black powder pellets 
for loading in shells. 

“We have contracted to load shells, detonators, 
primers, boosters and adapters to the number of 
90,000,000. 

“We have contracted to build: A large smoke- 
less powder plant at Nashville, Tenn.; a plant for 
loading shells and boosters at Penniman, Va.; a 
plant to make TNX (trinitroxylol) for the navy at 
Barksdale, Wis.; additional acid plants and a 
nitrating plant for the navy at Indian Head, Md. 

“We have also furnished the Government with 
a layout and all drawings for the smokeless pow- 
der plant which the army is building at Charles- 
ton, W. Va. And have agreed to operate two 
large plants for loading smokeless powder charges 
into bags. The duPont organization has fur- 
nished in man power, by enlistment and draft, 
4168 men. This amounts to a complete regiment 
of 3600 men and 586 extra, enough more to replace 
all ‘casualties for three months’ average active 
fighting. The total value of all our contracts for 
military business to date is $1,011,000,000. Com- 
pared with the year in which the company did the 
largest amount of business prior to the war, when 
our total sales of all commodities aggregated a 
little over $36,000,000, this represents nearly 26 
years’ business. 

“Compared with military business only our 
largest year before the war was $3,600,000, and 
this total of military business during the period 
of the war, therefore, represents 276 years’ 
business.” 





THE BEGLEY AUTO SIGNAL Co., Inwood, N. Y., has 
been incorporated with a capital of $20,000 by T. E. 
Pettit, W. J. Begley, and M. P. McNamara, Far Rock- 
away. 


THE Ec.Lipse Stove Co., Mansfield, Ohio, will erect 
a one-story brick and steel building, 80 x 400 ft. 
Ernest McGeorge, Leader-News Building, Cleveland, is 
the architect. 


S. SmirH & Sons, Cold Springs, N. Y., have been 
incorporated with a capital of $25,000 to manufacture 
vehicles, automobile parts, etc. H. M. Brigham, J. H. 
Rose, New York; and M. O. Heck, 29 Orient Avenue, 
Brooklyn, are the incorporators, 
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Obituary 


ECRETARY H. B. Humason of the Stanley Works, 
New Britain, Conn., died Sunday morning, June 
30th. Mr. Humason’s en- 
tire life was passed in New 
Britain. He was born July 
3lst, 1862, at No. 70 
Franklin Square. He was 
graduated from the New 
Britain High School in 
1879, and for a short time 
he was with the Humason 
& Beckley Company. 

Thirty-one years ago he 
became a Stanley Worker. 
For many years he had 
charge of the pay roll and 
also of the cataloging and 
advertising. In February, 
1906, he was elected assist- 
ant secretary, and in 1913 
secretary. He was also 
for many years treasurer 
of the Y. M. C. A., and at 
the time of his death he was one of the City Park Com- 
missioners. 

In 1886 Mr. Humason was married to Nellie D. 
Monroe of New Canaan. Besides Mrs. Humason he 
leaves three children and a brother. The children are 
Monroe, now a lawyer in New York; Howard, in the 
aviation service of the United States, and Sallie, an 
under-graduate in Vassar. Dr. Thos. F. Humason, a 
brother, lives in New York. 

The funeral services were held at 11:00 o’clock 
Tuesday, July 2d. The pall bearers were members of 
the office force. The body was taken to New Canaan, 
where burial took place in Lake View Cemetery. 

Mr. Humason was a man of kindly nature and sterl- 
ing qualities. As a business man he was of great 
industry and sound judgment. His passing is mourned 
by a wide circle of friends. 

















H. B. HUMASON 


Isaac Harter, connected with the F. E. Kohler Com- 
pany, Canton, Ohio, since 1879, died recently in his 
seventieth year. 


Alexander Wier died at the home of his daughter in 
Elliott, Iowa, recently, aged 65 years. He had been 
engaged in the hardware and furniture business for 
30 years, retiring a year ago. 


William Henry Caldwell, president of the Caldwell 
Mfg. Company, Rochester, N. Y., died there recently. 
He was a member of one of the oldest Rochester 
families, where he had spent practically his entire life. 
He was born in Rochester in 1842, and after graduat- 
ing from the University of Rochester in 1865, imme- 
diately entered business. In 1888 he founded the Cald- 
well Mfg. Company, and continued as its president 
until his death. He is survived by a widow and one 
daughter. 

Jerome C. Finson, aged 67, veteran traveling sales- 
man, died suddenly July 9, at his home in Bangor, 
Maine. He owned an interest in a hardware store in 
Ashland and had large holdings of real estate in 
Bangor and elsewhere. Of late, he has been adjuster 
in bankruptcy. He is survived by a brother and a 
sister. 


Coming Conventions 


TENNESSEE RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Nashville, Aug. 6, 7, 8, 
1918, Walter Harlan, secretary-treasurer, 44 Boule- 
vard Circle, Atlanta, Ga. 

MICHIGAN RETAIL HARDWARE ASSOCIATION CON- 


VENTION AND EXHIBITION, Kalamazoo, Feb. 11, 12, 
18, 14, 1919. Arthur J. Scott, secretary, Marine 
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City. 
mazoo. 


J. Charles Ross, manager of exhibits, Kala- 


MINNESOTA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Paul Auditorium, St. Paul, Feb. 18, 19, 
20, 21, 1919. H. O. Roberts, secretary, 1032 Metro- 
politan Life Building, Minneapolis. 


MIssouRI RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, St. Joseph Feb. 4, 5, 6, 
1919. F. X. Becherer, secretary, 5136 North Broad- 
way, St. Louis. 


WISCONSIN RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Milwaukee, Feb. 5, 6, 7, 1919. P. J. 
Jacobs, secretary, Stevens Point. 


NORTH DAKOTA RETAIL HARDWARE ASSOCIATION 
CONVENTION, Feb. 12, 13, 14, 1919. Place to be 
decided on later. C. H. Barnes, secretary, Grand 
Forks. 


On the Job in France 


APT. T. A. IRELAND and Sergeant Richard J. 

Leonard are on the job as usual, but this time 
“Somewhere in France.” Capt. Ireland, for a dozen 
years or so previous to the war, was salesman for 
Butts & Ordway Co., Bos- 
ton. Sergeant Leonard is 
the son of R. F. Leonard, 
vice-president of Butts & 
Ordway Co., and also pre- 
viously connected with 
that firm. 

Capt. Ireland, back in 
the old Lawrence, Mass., 
strike days, did service in 
that mill city during the 
labor trouble. Later, when 
trouble between the Unit- 
ed States and Mexico 
threatened, he was on 
duty along the Mexican 
border. When we declared 
war on Germany, Capt. 
Ireland immediately of- 














Capt. Ireland (left) and fered his services to his 
Sergeant Leonard country, and as a member 
of the 103rd Regiment, 


went across with the first division landed in France. 

In the meantime Sergeant Leonard was “champing 
at the bit.” Eventually he became a member of the 
101st Regiment and in due time reached France. It 
so happened one day that the Butts & Ordway boys 
met over there, and after being snapped, proceeded to 
talk over old days at the store. ’ 

Not long afterward Sergeant Leonard and other 
members of his regiment had an opportunity to rough 
it with the Germans. Leonard had some difficulty in 
convincing one German that he was to be an American 
prisoner, for the man put up a good fight. When, 
however, the German saw the stocky young American 
was getting the best of him he came forward with 
arms above his head. 

Walking up to our sergeant he cried: “Mr. Leonard, 
don’t you know me?” On closer inspection Sergeant 
Leonard discovered his prisoner, before the war, was 
none other than a waiter who took keen delight in 
pocketing Mr. Leonard’s half dollar tips in a certain 
Boston restaurant. 

Sergeant Leonard took his prisoner to the rear and 
gave him the first real “feed” he had in months. The 
German was tickled to death that Mr. Leonard cap- 
tured him. Here’s hoping Sergeant Leonard takes many 
more prisoners, and several higher commissions as 
well. According to the latest advices he was in line 
for a lieutenant’s commission. 





Hinpsporo, ILL.—Through error an item appeared in these 
columns July 4, stating that E. Eversole had purchased the 
stock of Eversole Bros. Mr. E. Eversole is in no way con- 
nected with the concern, the only two members of the firm 


being P. C. Eversole and H, C. Eversole 
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Hardware Club of Chicago Holds 
Annual Field Day 





President A. Vere Martin at the bat 


UESDAY, July 2, was a red letter day for 
T the hardware enthusiasts of Chicago. for 

that was the date on which the Hardware 
Club of the Windy City pulled off its annual field 
day exercises at Ravinia Park. Talk about ath- 
letic prowess there isn’t a hardware man who took 
part in the program, from Al Vayo to “Kid” Watts, 
who can ever successfully claim physical exemp- 
tion. They played baseball like big league ex- 
perts, ran like scared boches, and put the grass- 
hopper and the kangaroo to shame in the long- 
distance jumps. The ladies also showed more 
than the usual amount of athletic ability. How 
they could sprint, and how carefully they followed 
Hoover’s advice in that famous potato race! 
Luckily for the men the fair sex was barred from 
other events. Otherwise there might have been 
more feminine prefixes on the list of prize win- 
ners. 

It was a glorious July day, with a generous 
mixture of sunshine and shower, and everybody 
from President Vere Martin to the kiddies, had the 
time of their lives. -Ravinia Park is some little 
distance from the city proper, and the jolly pic- 
nic crowds arrived by train, trolley and auto, from 
10 a. m. on. “Doe Yak” flivvered to the grounds 
with a motor horn at both front and rear of his 
joy wagon; Funke dropped off the Northwestern 
cushions a full mile beyond the park entrance, and 
Barney Moore wandered in alone just before the 
opening roll call. 


PPRERIDENT MARTIN and his better half were 
on the job to see that there were no dull mo- 
ments, while George Beaudin carefully shuffled 
the prizes and lined up the contestants. This may 
in a measure account for the brand new spot- 
light on the Beaudin limousine, although it has 
nothing to do with the bunch of Hercules Spark 
Plugs donated and won by Al Vayo. Some people 
were mean enough to intimate that the fat man’s 
race was the only thing Al ever won under club 
auspices, and that only a lack of suspenders pre- 
vented Harry Macrae from falling heir to the 
spark plugs. 

Ed Dormeyer romped home with the long end 
of the prize money and gets his name on the 


Club Cup, while Mrs. Haight ranked first among 
the lady contestants in the number of events won. 

The first event on the official program was the 
professional ball game between Bill Lewis’ Clubs 
and Gus Ruhling’s White Sox. Bill’s fast ones 
were breaking well and the Cubs came out of the 
contest with one score to the good. Andy Hoff- 
man pulled down two high ones with the ease of 
an expert; Gus Ruhling fanned occasionally, but 
staged a come-back in the form of a real double 
play, and Harry Macrae got his eye on a Great 
Lakes aeroplane while he played football with an 
easy grounder. It was some game. Bill Bott was 
umpire temporarily. I say was, because he hit for 
the bench after the third inning; leaving Arthur 
Lussky to put the official tag on fouls and strikes. 
Van Haight acted as backstop for the winning 
team, and the “Duke” was all there, despite a voice 
that was rather soft for heavy coaching. Inci- 
dentally George Beaudin wore out two perfectly 
good pencils on the following official score: 


(Seven Innings) 


LEWIS TEAM 


abr hpoa ab r h po a 

H. Macrae, ss.. 4 0 2 1 0 W.Hamilton,2b.4 0 1 0 1 
C.Schneider,2b.4 1 1 0 9 Shields, c.-1b.. 3 0 1 8 1 
V. Haight, c... 4 1 218 2 Stough, rf.-lf..3 1 2 2 0 
Al. Vayo, 1b... 4 90 0 2 0 Dormeyer, c.-1b 3 1 1 4 2 
A. Laurenz, cf. 3 0 0 0 0 G. Ruhling ss.. 3 0 0 2 1 
Ralston, If..... . 4 3 6. 2 OME, BOs cicece 2s & - 
BE. Funke, 3b...3 1 1 0 0 R. Clark. p.... 3.10 0 6 
Kaufman, rf...3 09 1 9 0 W. Clevel’d, cf. 2 60 0 01 
W. Lewis, p... 3 1 2 0 0 A. Hoffman, rf. 3 0 0 2 0 
27 51021 3 27 4721 8 
Errois—Stough, Funke, Macrae. Two-base Hits—Macrae, 


Hamilton, Dormeyer, Kent. Stolen Bases—Lewis, Stough (2). 
Bases on Balls—Off Lewis, 1, given to Cleveland. Hits off 
Lewis, 7. Hits off Clark, 10. Struck out by Lewis, 18. 
Struck out by Clark, 7. Double Plays—Ruhling to Dormeyer; 
Dormeyer to Kent. Umpires—Bott and Lussky. Time— 
1 hour, 45 minutes. Feature plays of the day, two running 
catches of difficule flies by Andy Hoffman. 

Every man on the Cubs’ team now sports a gold 
pocket knife, while the erstwhile Sox are soften- 


ing their beards with Shave-Aid. 


HE other events followed in swift succession. 

There was a running race for boys over 10 
years old, won by one of the Ruhling youngsters, 
and a similar race for these under 10 years that 
went to Master Mellick. The 100-yd. dash for 
girls was won by Miss Vayo, while Mrs. Haight 
came in an easy winner of the women’s sprint. 
The prize for the fat men’s race fell to Al Vayo, 
and that for the free-for-all to Ed Dormeyer. 
R. Ruhling was pronounced the winner of the 
boys’ sack race, the similar event for men going 
to Bob Clark, who brought home an Atkins hand- 
saw as a prize. Dormeyer and Haight each took 
on a year’s subscription to Hardware Age by win- 
ning the three-legged race, and Mrs. Haight again 
added to her laurels by annexing first honors 
in the potato race. It is said that a certain promi- 
nent contestant in the last-mentioned event mis- 
took it for a slow race. She had the field all to 
herself in the finish. Dormeyer clinched the 
championship by taking the running broad jump, 
the standing broad jump going to Shields after a 
sharp contest. George Beaudin’s “beef trust” 
then pulled Vayo’s “infants” across the line in 
the tug-of-war, and Al. Kline’s ‘“Has-Beens” 
cleaned up their opponents in a rattling good 
game of indoor baseball that closed the athletic 
program. 
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Caught. by the Camera on the 
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Upper left, the winning ball team; to right, Har- 
ry MacRae, star short stop, and Bill Bott, 
Transient’ Umpire. Below, Al Vayo of Spark 
Plug fame, who won his own prize looking 
on at the Ladies Potato Race; in circle, ‘Struck 
Out’; on right, Fat Man’s Race; below, Ladies’ 
Footrace; on right, Andy Hoffman; at bottom, 
left, Barney Moore and his bench warmers, and 
finally, the losing ball team 

















David Daniels, Hardware Adman, Called to the Colors—The Interesting 


House Publication of ‘‘ The Stanley Workers ’’—Selling Accessories 
to Ford Owners—Other Business-getting Ads by Hardware Men 
By Burt J. PARIS 


He’s Going to Get a German for Us 


No. 1 (2 cols. x 8 in.) 


ERE is one of David Daniels’ last ads—that 
is, one of his last ads with pen and ink—for 


the duration of the war. 
to keep up writing ads, only he is going to write 


THE FROST KING 
STEEL FRAME ICE 
CREAM FREEZER 
FREEZES ICE 
CREAM IN THREE 
MINUTES 





With your table robbed of most of its delicacies and 


desserts by the war—there remains one healthful, 


luxurious dish—ice cream—a dish that the whole 
family will enjoy, from the head down to the little 
tots. Ice cream is a delightful desserts that can’t 
hardly be.overeaten by the children; one that 


pleases the older folks and is enjoyed by ali. 





The Frost King Steel 
Frame Ice Cream 
Freezer is simple, 
Sanitary and well con- 
structed. 





Simon Daniels 


Hardware, Furniture, Stoves, Wagons, Bugzies, Implements, Black- 


smith Supplies, Wire Products. 


322-326 N. Beaton St. and 3rd Ave. 


(1) Snappy copy on freezers 





David says he intends 
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’em with his rifle—the kind we read about on the 
front pages of the papers. If you want to read a 
letter from a real American, just glance over this 
message just received from Mr. Daniels: 


HARDWARE AGE, New York. 


Gentlemen: The enclosed are my last advertise- 
ments as advertising manager of the Simon Daniels 
Store. Even before these reach you I will be on my 


r * 
“CONSERVO” | 


Your Best Ally in Your Campaign 
to Save Food, Fuel and Time 








Meat and other foods cooked in the ordinary way shrink 
one-fifth in cooking—CONSERVO cooked foods weigh 
the same after cooking as before. An inexpensive shoul- 

‘ der cut, tastes like tenderloin when cooked in the 
CONSERVO. 


All the heat you need is just enough to keep two quarts of 
water boiling. It will save its cost in fuel in a short 
time, 


Trouble of cooking is done away with. Just put the raw 
food in the CONSERVO and don’t bother about it. A 
whistle will call you fifteen minutes before the water 
needs replenishing. 


Canning is a joy in the CONSERVO. Simply prepare the 
food in cans or glass jars and place them in CONSERVO. 
The steam pressure wilb do the rest. 

CONSERVO with four removable shelves, two pans, ca- 


pacity 113%, gallons. Wi!l cook for from three to 15 per- 
sons; holds 14 quart jars for canning Complete 


$11.00 
BVUCKELEW 


HARDWARE Co. 


\ f 




















(2) Working hand and glove with the Food 
Administration 
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Electrical EVERYTHING IN HARDWARE 





Supplies 
WSSIWSSIWSSIWSS) WSS) 
fe w. &. 8. 


We will be glad to give some 
4 of your change in W. 38. S. 


s 
4! its Lawn | 
4| Mower Time 


Don't forget that a good 
(7 | mower is a saving and then 


PAWTUCKET 8.1. 
178-180 MAIN ST. 22-24 EAST AVE. 


Keep Your Money at Home 
: Spend It In Pawtucket 


Bt mowers are the best that can If it’s good enough to be earned here it’s good enough to 
cq | 06, Produced at their respective | be spent in Pawtucket. That's the spirit that will help Paw- 
rices. 











aI tucket go up—that’s the spirit that makes big cities and better 
stores. 
we, 
| BUY IN PAWTUCKET 
A |, BURNER OIL STOVES AT.......... $4.50 
By | 2 BURNER OIL STOVES AT......... $9.50 up 
fA | These mowers are priced ex-|| 3 BURNER OIL STOVES AT...........$18.75 
eS otal low considering} | ; BURNER GAS PLATE AT....... $1.50 
qua 
ie er 2 BURNER GAS PLATE AT.....:.... $2.25 up | 
Hose Menders | 3 BURNER GAS PLATE AT .... $5.00 up 
Grass Catchers 8 BERNER OVENS AT. cc ccccccccccccocs $3.50 
Lawn Edgers | 2 BURNER OVENS AT.........scc00e0 $6.00 
Hose Reels ig? ae pia nee tae Tae 
A dandy Hose POULTRY POULTRY 
Reel for only—- NETTING SUPPLIES 


Things that will 
make the chicks 
healthy can be 
found here. Also 
chick feed, scratch 
feed, etc, etc. 


We carry all sizes 


A 

A 

g p 

$2, 

g te 
A 

Are 





Keep your hose } high, both in hen wire 
i ume wero and chick wire. Also 

on one of these | cellar window wire. 

reels. sabenevaaetineaeta 


; BUY A WATER COOLER 


Base Ball Supplies We have them in many different styles. Prices range trom— 


Gloves, Mits, Bats, Masks, $2.50 up to $17.50 Each 


iy Ralls, Fte., can be found at our 
Sporting Goods Department. 
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could understand it. And that 
whistle—some idea—things are 
moving when these hardware 
manufacturers begin to put 
whistles to work in the home. 

This is a bang up ad—every- 


Automobile 
Accessories 
THRIFT STAMPS 


Let the kiddies save, too. Let 
them help their Uncle Sammy. A 








| | SCREEN WIRE, SCREEN 


thing is as clear as a bell and 
Sidney hasn’t camouflaged the 
price—there it is—just $11. 
Sidney got a crack in on can- 
ning just at the proper time. 


Look at This W. S. S 
Border 
No. 3 (4 cols. x 9 in.) 


H W. GOELLER, that old 
* experienced hand at pen- 
ning publicity that puts pep in 
sales, is on deck again with a 
4-col. blast in the interest of 
the Wm. K. Toole Company, 
Pawtucket, R. I. 

= Incidentally, H. W. is giving 


Enjoy a Game of 


Croquet 


In the Evening 


We have several different 
styles to select from at prices 
that will justify your purchase 
here. 





PRICES RANGE FROM 


$1.75 up to $3.00 





WooD WINDOW SCREENS, 
METAL WINDOW SCREENS, 


DOORS, FLY SWATTERS, 
GARDEN TOOLS 


Water- 
ing Pots 


In all sizes 
Painted tin 
and heavy 
galvanizea. 





Prening Shears, Garden Weed- 
Grass Hooks, Garden 
Trowels, Etc. 


ASS. 








a 








rH 


Fine Stating Taette, Government securities a boost. 
og gt aa W.S. S. surrounds the ad—you 


SM 





can’t get away from it no mat- 





I Remember—the Wm. K. Toole Co. Mer one logical p ae to buy th ings along bap Hoos sf line. Makes no 5 
seal " » Sporti i “ : 
ee et oe ecelicl Ganclan, Mchamatts Recatesttel Wl Gaoglee an 2k ter what part of the ad you hit. 
| meet naaiaaats 2 - Which is a first-rate idea and 


cea meses WML. K. TOOLE CO, cms cone sem 


one to be recommended to all of 
WSS) OHSS) WSS) WS you. We’ve got to buy and 





WSS) (WSS 
(3) Seasonable goods and W. S. S. 


way to one of the army cantonments. There I will 
be one of the many Americans who are continually 
writing very good soldier’s advertisements, not with 
pen and ink, but with the rifle and other implements 
of war. I want to thank you very kindly for the many 
favors shown to me in the past and I promise that 
when I get “over there” that I will account for a Ger- 
man for Mr. Burt J. Paris, editor of the Publicity for 
the Retailer department of HARDWARE AGE.. 
Yours very truly, 
Davip DANIELS. 


We wish Mr. Daniels the best o’ luck when he 
takes a pot shot at a Hun and if he gets to handling 
an Enfield as well as he handles his ad writing 
pencil, it will be mort chan one Boche who will be 
laid low by the Corsicana citizen. 

For his parting effort at ad writing Mr. Daniels 
selected ice cream freezers, which subject is very 
popular just about this time of writing. Note 
the angle of the copy—calling attention to the 
fact that ice cream is one food that the administra- 
tors haven’t taken a crack at. The layout of the 
ad is effective and we recommend this appeal as 
a whole to those of you who want to boost freezers 
and now is the time to boost them hard and often. 


Fine Conservation Appeal 


No. 2 (2 cols. x 7% in.) 
UR recent article on boosting specialties that 
make for conservation of food, fuel and labor 
is bearing fruit. We have before us a number of 
excellent conservation hardware ads. Take a look 
at this one just at hand from Sidney Glass, who 
writes the ads for the Buckelew Hardware Co., 
Shreveport, La. Sidney, by the bye, says that his 
concern is one of the livest in the South and that 
we are going to get some real advertising news 
from him. Go to it, Sidney, the faster they come 
the better we like it. 
If you want to read some live ad talk just peruse 
this copy. “Conservo” is explained so as a baby 


help sell these stamps if we 

want to put the kibosh on the 

kaiser. (We spell it with a 
small “k”’—that pirate doesn’t deserve to have 
his name spelled with a capital letter.) 

The ad also boosts the home trading idea, as 
will be noted by the main headlines and opening 
talk. A wealth of seasonable items are listed and 
in this connection alone the ad is deserving of 
considerable study. Prices are quoted throughout 
and taken as a whole we don’t see much room for 
improvement and the ad did the business. 


Cornell Pushes Ford Supplies 


No. 4 (5 in. x 6 in.) 
HE editor of this Aeneas dropped in for a 
little chat with W. H. Cornell, who runs a 
progressive hardware emporium on Jackson Ave- 
nue, Jersey City, N. J. Mr. Cornell said, among 
other things, that he did a lively business on Ford 





eo. 








For ForD CARS 


For ForD Cars 



































(4) This circular sells Ford accessories 
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accessories, and here is one of 
the methods he makes use of in 
lining up Ford owners. 

The reproduction shows two 
pages from an 8-page circular, 
envelope size, prepared by Wal- 
den-Worcester and furnished 
to Mr. Cornell. These are dis- 
tributed by mail and left on the 
counters and wrapped in pack- 
ages containing purchases of 
auto accessories. 

The circular features a com- 
plete line of tools for the Ford 
car and also calls attention to 
the fact that the Walden line 
makes provision for Dodge, 
Overland and Buick cars. 

Are you making use of your 
manufacturer’s advertising ma- 
terial? If you are not, you are 
missing a real opportunity of 
getting business at small cost. 


Chatty Magazine of ‘‘ The 
Stanley Workers ”’ 
No. 5 (7% in. x 10% in.) 
W E thought we would give 
you a glimpse of a manu- 
facturer’s “store paper,” so 
herewith you will notice a re- 
production of one of the pages 
in the current issue of The 
Stanley Workers, a house mag- 
azine published by the Stanley 
Works, New Britain, Conn., 
every other Thursday. 

The Stanley Workers makes 
a business of boosting Govern- 
ment securities and reproduces 
letters from the boys in the 


THE 





Hardware Age 


STANLEY WORKERS 








THE STANLEY WORKERS. 
Published every other Thursday in 
New Britain, 


stronger spirit ol 


co-operation among 
those of us 


who have remained on the 


jo! 
Please address all communications to 
The Advertising Department 


—_o— 
ISN’T THIS TRUE? 


We have bought Thrift Stamps so 
long now that they are some thing of 
an old story. We sort of wish for 
something new. 

Isn't this equally true? Our boys 
“over there” may grow tired of anv 


Conn., by The Stanley 
* | Manager F. R. Gilpatric, City Director 


STANLEY WORKS WAR STAMP 


DRIVE TO BE BIGGEST EVER. 
(Continued from page 1.) 
Everybody must, in order to make the 
drive a success. There will be rallies 
in this factory, and every individual 
will be approached personally to make 

his pledge 

It will be a pledge made directly to 
the Secretary of the United States to 
} save and buy Jar Savings Stamps 
| during the remainder of this year. 
| If you make your pledge in the fac- 
| tory, you will not be solicited at home. 
| Make your pledge big enough to back 








|up the bravery of 
| boys. 

In this drive, as usual, the Stanley 
Works is well represented. Office 


Stanley Works’ 





of War Savings Stamps, is assisting 
George W. Klett, who is General 
Chairman of the Drive. Vice Presi- 
dent C. F. Bennett is chairman of the 
committee to solicit “Specials” all 
over the city who ought to pledge the 
limit of $1,000.00. Purchasing Agent 
E. W. Christ is chairman of the city 
committee on rallies, and will be as- 
sisted by P. F. King, Sales Depart- 
ment. Supt. E. W. Pelton and E. W. 
j Irving, Piece Work Department, are 
on the committee to solicit the third 
| ward district. D. L. Bartlett, Purchas- 
|ing Department, will have charge of 





Ball Succeeds Marvin 


Mr. Benjamin H. Ball, who  suc- 
ceeds Frank E. Marvin in New Eng- 
land, has been affiliated with the 
Builders’ Hardware Department of 
The John E. Bassett & Co, New 
Haven, Conn., for a number of years. 

He has had a splendid training in 
one of the best retail hardware stores 
in this locality and in a character of 
work which particularly fits him for 
contact with the New England trade. 

Mr. Ball while over the draft age, is 
still under forty—married—(girls in 
office, please note) and will make his 
headquarters in New Haven. 

For the past week he has been in 
New Britain absorbing the “factory 
atmosphere”, meeting the heads of 
various departments, and receiving 
final instructions for his new work. 

As he is now one of the family, he. 
suggests that we call him Ben—and 
so, “Ben Ball”, we all wish you the 
best of luck. He began his active du- 
ties this week. 


SERIES ENDEL. 


The base ball series between the 
Old Office and New Office has been 
ended because of vacations and the 
fact that a number of the players have 
entered the service. The final out- 
come of the series was four games 





or all of their work, day in and day | placing posters throughout the city. | played, the Old Office winning three 


out. But they keep everlastingly at it, 
there is no let up 


With us at home, it is not only the | 
question of buying Thrift Stamps and | 


War Stamps each week, but it is the 
question of a personal sacrifice each 
day and each week. The sales of 
Stamps indicate whether this or that 
person, this or that department, 
whether the Stanley Works as a 
whole is making a big sacrifice, is giv- 
ing up something each day, each 
week. 

We expect an Army and Navy to 
grow. We are impatient for bigger 
results in the whole war ‘program. 
Then we ought to make bigger sacri- 
fices; there ought to be bigger sales 
to show that the Stanley Works is do- 
ing as much at home as we expect of 
our boys “over there” 

Isn’t this true? Each is able to 
make some additional sacrifice; give 
up something. we can do 
Let’s do it and show by the increased 
sales that we are making larger sac- 
rifices each day to back up our boys 
over there” in the fight. 

—_—oO— 
‘We send men to Washington to run 


the Nation so we can stay home and 
run our business. Don't try to do the 


thinking we pay them to do when our/ Miss Madeline Kiennell (Dept. 30) 


work needs all the thought we can 
give it 


—-O-— 
In the report on the Third Liberty | 
Loan Subscription published in the} 


No. 15 of “The Stanley Workers”, 
May 16th, the total subscription for 
Dept. 41, H. C. Doolittle, foreman, | 
should have read $3,500 instead of | 
$3,450, which is 100% 


| 


| o'clock. 
without: | Work Dept., will be bridesmaid, and 


| Solicitors to canvass the Stanley 
| Works have not yet been appointed. 


| WEDDINGS. 

| Miss Minnie Schwaderer, Piece 
| Work Dept., and Ernest Baehr, Dept. 
| 200, were married Saturday afternoon 
}at 2:00 at the South Church Parson- 
| age by the Rev. Dr. G. W. C. Hill. 
| After a week's wedding trip to. Brook- 
lyn they will reside in New Britain. 
The girls of the office gave Miss 
Schwaderer a miscellaneous shower 
Wednesday at 5:00 o’clock in the 
Girls’ Rest Room. 

—-O-— 

The marriage of Miss Hazel Merri- 
man, Invoice Dept., and Arthur 
Prescher, U. S. N. R. F., will take 
place at the bride’s home in Southing- 
ton, Saturday afternoon at 4:00 
Miss Ruth Warner, Piece 
Byron Wilbur, Invoice Dept., will be 
best man. The groom is stationed at 
the Experimental Base of the U. S. 
Naval Reserves, New London, and the 
couple will reside at New London. 
Friday afternoon, June 7, at 5:00, the 
girls of the office gave Miss Merriman 
a shower in the Girls’ Rest Room. 





|(Camp Devens) 
| 26th at Ayer, Mass. 


} and the New Office dne. 

Byron Wilbur, Invoice Dept. was 
elected Treasurer of The Stanley Club 
|to succeed Hobart Corridan, at the 
monthly meeting Tuesday, June 4th. 








Walter Milkey, Accounting Dept., is 
enjoying a week’s vacation motoring 
through New Hampshire. 

-O-— 

John J. Keogh attended the automo- 
bile races at Sheephead Bay, June Ist 
and 2nd. 

The Misses Anna Anderson, Kath- 
erine Kerin and Gertrude Kahl have 
been added to the force in the Invoice 
Dept. 


The offices for Dots. 34. and 36 have 
been combined and are located in the 
room at the south end of No. 105 
building, first floor. Maurice Ely is in 
charge of Dept. 34 and Fred Hitch- 
iner of Dept. 36. Miss Fredericks, for- 
merly clerk of 36, will be the ticket 
clerk for both departments. 


Wm. May, Dept. 16, has been trans- 





Thomas 
were 


and Private Birmingham 


married May 

—-O— 
The interest on the First Liberty 
Bond is payable June 15th. Cash your 
coupons for Thrift Stamps at the Ac- 
counting Dept. Clarence Anderson 
will have charge of the Thrift Stamps 


ferred to Dept. 9. 

Miss Muriel Rich, Dept. 56, has re- 
turned to the New Britain Hospital 
for a second operation. The wound 
from the first operation which she had 
for appendicitis did not heal properly 

Miss Rose Snifkin, one of the ticket 
clerks in Dept. 43, left Saturday be. 
cause her family is moving to New 


ae reste ei Se 
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Workers in Dept. 41 


service and prints the personal 
gossip of the great hardware 
organization. It hasn’t any- 
thing to sell, but it is a mighty 
factor in spreading cheer, good-will and loyalty 
throughout office and factory, and who is there to 


Trapshooters to Have a 


HERE are in the United States to-day thous- 

ands interested in the sport of trapshooting. 

They are a representative body of sports- 
men who are intensely enthusiastic over this keen- 
est of outdoor recreation, and deserve all the 
support that can be given them. 

In the past they have had no organization to 
compare with the big national golf, tennis and 
athletic associations. The Interstate Trapshoot- 
ing Association has, it is true, met with much suc- 
cess in the supervision of national shooting tour- 
naments and sectional competition, but it has not 
been the means of giving the amateur body its 
rightful position in the control of the national 
organization of the sport, or of developing interest 
in trapshooting among beginners and prospective 
shooters. 

The Development Department of the Interstate 
Trapshooting Association, Marbridge Building, 
New York, which has recently been formed to 
carry out this much needed work, deserves the 
support of every one who in any way comes into 
contact with the sport of trapshooting. Especial- 
ly should it receive the active encouragement of 


of the Stanley |in the future in place of Walter Mil- 
| key 


London 


(5) A mazagine of cheer, good-will and company loyalty 


deny that we need these things in modern busi- 
ness? 


National Organization 


every dealer, wholesale or retail, who furnishes 
shooting supplies. 
Trapshooting and its co-partner, the American 


‘Game Protective Association, have in the past 


afforded: much material benefit for the trade, 
and these benefits will not only continue but will 
increase in ratio to the support given by the deal- 
ers throughout the country. 

Under the plan of the Development Department 
of the Interstate Trapshooting Association, there 
are two classes of membership, Active Member- 
ship and Organization Membership. The Active 
Membership consists of amateurs and _ profes- 
sionals, who are presented with an identification 
card, Charters of affiliation are granted to organi- 
zations such as gun clubs, country clubs, manu- 
facturing institutions and jobbing firms. Individ- 
uals interested in trapshooting, through their con- 
nection wtih the trade, are eligible as Active 
Members. Firms in the trade are eligible for Or- 
ganization Membership. 

Both individuals and organizations are support- 
ing this new department in splendid fashion. 
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STANLEY 
ORNAMENTAL 


HINGES 








1478 ‘‘ Lotus” Pattern, 
raised surface. Oval head 
screws. Length of joint, 
1¥2 inches; extreme width 
when open, 2! inches. 


1480 “Lotus” Pattern, 


length of joint 1! inches, 


extreme width when oren, 
3'’g inches. 





1482 “Lotus’’ Pattern, 
length of joint, 1/2 inches; 
extreme width when open, 
3% inches. 





OR a combination of beauty and strength, these hinges 

are all that can possibly be desired. The designs have 
been executed by skilled artists who are expert in the work- 
ing of wrought steel and who have here produced excep- 
tionally handsome ornamentation by raised surface and 
by outline. 

These hinges are well proportioned and symmetrical, 
and this Stanley line is very attractive and complete, offer- 
ing styles that are carefully chosen and that are of sizes 
and designs suitable for all purposes. 





1430 ‘ Butterfly ” 
Pattern. Length of 1434. bial Gubtaes G 1495. “Shell” Pat- 
joint, 114 inches. Butt, Beveled Edge, 1475. Full Surface. tern. Length of 
‘ Oval Head Loose . 
Extreme width of Pins. Length of Length of joint 1/2 joint 1¥2 in; ex- 
; joint 1% in., 2 In. ‘ P 
full surface hinges Width ogen, 1% in., in., 2 in. Width treme width when 
when open, 3 in. 23@ in. open, 2! in., 3 in. open, 2! in. 


Here are shown patterns, some of full surface, some half surface, some 
plain, some with ball tip and with oval head screws. The plating and lacquer- 
ing are of the characteristic Stanley high quality. 


These Stanley Ornamental Hinges satisfy a well defined demand and it 
will pay you to stock them. 


Write for prices and full information. 


THE STANLEY WORKS 


NEW BRITAIN, CONN,., U.S. A. 


New York, 100 Lafayette St. Chicago, 73 East Lake St. 
Manufacturers of Wrought Bronze and Wrought Steel Hinges and Butts of all kinds, including 
Stanley Ball Bearing Butts. Also Pulls, Brackets, Chest Handles, Peerless Storm Sash Hangers 
and Fasteners; Screen Window and Blind Trin.mings; Twinrold Box Strapping, and Cold 


Rolled Strip Steel. 
Stanley Garage Hardware is adaptable for factory and mill use. 


See our Advertisement on ‘“‘Box Strapping’’ in this issue 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market. 
by Hardware Manufacturers 


Kerosene Attachment for 
Heating Purposes 


The Doble-Detroit Steam Motors 
Company, Detroit, Mich., has recently 
perfected a novel appliance for use in 
helping to solve the critical coal situa- 
tion. While there is likely to be a 
considerable shortage of coal there 
promises to be a better supply of 
kerosene. By means of a perfected 
apparatus, which grew out of abnor- 
mal conditions last winter, a way has 
been found for utilizing kerosene in- 
stead of coal for house or any space 
heating. 

















Attachment for Furnaces or Boilers 


This appliance may be installed in 
any type of house heating device 
whether a hot air furnace or steam or 
hot water boiler. No change is neces- 
sary except to remove the coal grate 
bars and substitute a kerosene com- 
bustion chamber in the ash pit space 
of the furnace; a change that may be 
easily accomplished in a short time. 
The company is responsible for the 
statement that the cost of heating 
with kerosene by this method is ap- 
proximately the same as with coal, 
based on coal at $10.50 per ton and 
kerosene at 12 cents per gallon. 

Some of the advantages cited are 
that it does away with the dirt of coal 
and ashes and prevents fuel waste. 
The temperature of the house may be 
regulated automatically by thermos- 
tat control which decreases or shuts 
off the flame when the temperature 
reaches a point at which the thermos- 
tat is set. When the temperature falls 
below a predetermined point, the fire 
is lighted automatically. 

It may be said that the develop- 
ment of this device for space heating 
in houses grew out of the conditions 
last January when Dr. Garfield, Fuel 
Administrator, issued an order for a 
five-day closing of factories generally 
for the conservation of coal. 

This led the Doble-Detroit Steam 
Motors Company to install in the 
heating boilers of its factory, the 
same system of burning kerosene that 
is employed for the generation of 
steam in the Doble-Detroit Steam 
Motor Car. Since last January, how- 
ever, the factory has been heated en- 
tirely by the use of kerosene instead 
of coal, we are told, at a saving of 
over 125 tons of coal. 


Reading matter continues on page 


The Company received urgent re- 
quests for installation of their system 
in various plants but proceeded to de- 
sign a small, practical apparatus for 
house heating purposes. 

Because it can be placed in any type 
of heating apparatus already in use, 
without alterations, except for re- 
moval of the grate bars, the change 
to kerosene fuel becomes a simple 
matter Just in proportion as kero- 
sene is utilized in such manner is the 
available supply of coal conserved. 











GAS UNE TO PILOT LIGHT 
KEROSENE SUPPLY LINE 
> ‘ 


Method of Application to Hot-Air 
Furnace 











While there is a shortage of coal there 
is a better supply of kerosene. The 
movement of coal is dependent upon 
surface transportation, railroad or 
otherwise, while petroleum is pumped 
through pipe lines from the oil fields 
to the refineries, throughout a wide 
section of the country, thus relieving 
transportation by rail and boat to a 
considerable extent. 


Carpenter's Vise 


The Champion Hardware Company, 
Geneva, Ohio, has put on the market 
the Champion Carpenters Woodwork- 
er’s Vise. It weighs but 4 lb. and can 
readily be carried about in a carpen- 
ter’s kit. It may be attached to any 





Champion Carpenters Woodworker's 
Vise 
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suitable support within the limits of 
from % to 2% in. thickness of ma- 
terial. The vise jaws are well pol- 
ished and the screws are of tool steel, 
there being two holes in each jaw for 
attaching wooden jaws whenever de- 
sired to prevent marring the work. In 
case of necessity two wooden horses 
can be improvised for service as a 
work-bench by connecting them with 
a joist nailed on and clamping the 
vise to that. Some of the innum- 
erable uses for which this tool is 
ivailable include holding sash or doors 
for planing or mortising, sawing bev- 
els and mitres and the holding of 
head casings and plinth blocks while 
coping. 


Morning Star Gas Heater 


The Morning Star Stove Manufac- 
turing Company, Grand Rapids, Mich., 
is producing the Morning Star Gas 
Heater and Gas Economizer. Some of 
the advantages claimed by the maker 
are that it will economize considerably 
in gas consumption; will produce a 
considerable excess of heat by com- 
parison without odor, and will at- 


tract and heat the coldest air on the 
floor level, because of the type of 
burner with its blue combustion flame 
which contacts with a baffle plate. 
it will 


Also, that heat an average 


. 





Morning Star Gas Heater 


room, say, 12 x 16 ft., in zero weather, 
at approximately a half cent per hour 
for artificial or illuminating gas, and 
at half of that if natural gas is used. 

It may be utilized for making cof- 
fee, and will toast enough bread in 
a few minutes for two people. It may 
also be used for the preparation of 
various palatable dishes prepared in 
chafing dish or frying pan. 

The dimensions are 8 x 18 in., and 
weighs 5% lb. The base and top, 
dome and baffle plates are of gray 
cast iron, the base and top being nick- 
eled and the dome copper-plated and 
baked to prevent rusting. The drum 
of sheet iron, 28 gauge, is black 
enameled and baked. 
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Classy Appearance— 


Another advantage secured by garage build- 
ers who hang their doors on 
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Double Entrance Garage Equipped with 4-Door “‘ Slidetite’’ Hardware 


(Patented ) 


Garage Door Hardware 


Besides operating the doors easily [ ' | 
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and positively, preventing them from — 
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sagging or slamming against the auto | 2 


and keeping out cold and storm— 














Slidetite hardware produces archi- ! a= 
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tectural harmony and distinction— : 228 & 
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takes away that barn door effect— 


? 


and makes possible a distinctive and 


‘a 
bie 


ornamental doorway. —_ 


Interior a Gasege Doorway Showing 4 Door “‘ Slidetite ’’ Hardware 
Installation 


Meucon’s One installation of ‘‘Slidetite’’ in your community will sell many others and uphold your 
¢ reputation for selling goods of high character. 


“UuROR> 





Packed in sets for 3, 4, 5 or 6 
doors in one opening 


Write for further information and 
prices 


Richards Wilcox Manufacturing (0 





tos ANGELES. AurorA, ILLinois, USA. omnes 
pmotrerd Richards-Wilcox Canadian Co,Ltd.London Ont. po yoo 





“Ahanger for any door that slides” 
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‘‘Comfort’’ Cooker and 
Heater 


A device known as the “Comfort,” 
for warming a room by means of the 
gas jet, and even for cooking a light 
meal, without interfering with or de- 
creasing the illumination, has been 
placed on the market by William H. 
Ketler, of Camden, N. J. 

It is equally advantageous as a 
room heater as well as for warming 
milk, shaving water, or even for cook- 
ing a light meal. It is quickly and 
easily adjustable by means of four 


“Comfort” Cooker and Heater 


thumb screws, to any wall or ceiling 
fixture. It is claimed that it will take 
the chill off an ordinary size room, 
in ten to fifteen minutes, and grad- 
ually warm it to the degree of com- 
fort required, and it will warm a 
baby’s milk sufficiently in seven or 
eight minutes. And it is also stated 
that it will make water hot enough for 
tea, will boil coffee and cook small 
meals from twenty to twenty-five 
minutes provided that thin tin, or 
preferably aluminum vessels, are used 
with covers. 


Game and Trap Loads 


The Remington Arms Union Me- 
tallic Cartridge Company, Inc., Wool- 
worth Building, 233 Broadway, New 
York City, has begun the distribution 
of a useful and attractive chart of 
recommended game and trap loads for 
shotgun shooters which will be given 
to all Remington U. M. C. dealers. 

It is in the form of an art hanger, 
the full color illustrations for which 
were furnished by the bird artist, 
Lynn Bogue Hunt, and reproduced by 
lithography. The hanger is 20 by 26 
in., and the illustrations, of which 
there are nine panels, depict thirty 
different species of leading American 
game birds and three game animals. 
Because of the care taken in the pre- 
paration of this chart, it is especially 
valuable as a handy standard refer- 
ence, not only in sporting goods stores 
but wherever sportsmen congregate. 

There are a total of 78 standard 
loads which include some duplications. 
No attempt has been made to recom- 
mend a particular load for any one 
kind of game in all localities. Never- 


theless, it is true that those given 
will insure best results under general 
conditions, with a positive value to 
the dealer which will enable him to 
influence shooters who do not always 
know definitely what they want, there- 
by offering a practical load. Hunters 
will appreciate the advice of the 





Chart for Gun Users 


Remington Arms Union Metallic 
Cartridge Company as manufacturers 
of shotshells for so long a period and 
in large quantities for world-wide dis- 
tribution. Necessarily the Remington 
Company has acquired a comprehen- 
sive know!edge of the actual require- 
ments of shooters which is thus made 
available. Experienced merchants 
know that the more shooters there are 
who exercise good judgment by al- 
owing someone with expert knowl- 
sdge to guide them in selecting loads, 
he better it will be for all. 

The distribution of these hangers 
vill begin with Alaska and end with 
Louisiana, the last supply going for- 
ward late in September. 


Catalogs and Price Lists 


The Standard Manufacturing Com- 
pany, Cedar Falls, Iowa, has issued 
a descriptive illustrated catalog of 24 
pages, 11 x & in., showing the Trojan 
steel farm gates in considerable va- 
riety and the More-Corn grader. At 
the back there is a page of approxi- 
mate freight rates covering ten states 
in various parts of the country. 

Butterfield & Company, Inc., Rock 
Island, Quebec, Canada, has issued an 
illustrated and descriptive catalog of 
a complete line of twist drills, gears 
and milling cutters, identical in every 
respect with the line made by the 
Union Twist Drill Company, Athol, 
Mass., which owns and controls the 
Butterfield Company. At the back 
are listed three sizes of drill gauges, 
and four sizes of drill cases. There is 
also an appendix of information cov- 
ering thirty-two pages regarding 
standard tapers, Brown and Sharpe 
tapers, table of cutting speeds, deci- 
mal equivalents, English inches trans- 
posed into millimeters, decimal equiva- 


Hardware Age 


lents of listed sizes, a list of taps with 
V thread, table of thread parts, United 
States standard screw threads, deci- 
mal equivalents of screw gauge for 
machine and wood screws, decimal 
equivalents of Stubs’ steel wire gage, 
a comparison of standards of wire 
gauges used in the United States, 
thickness and weight of sheet steel 
and iron, weights of square and round 
bars of carbon steel in pounds per 
linear foot, calculations of pulley 
diameters and revolutions, horsepower 
of leather belting and other reference 
information of valuable character. 


Electric Vacuum Cleaner 


The Ramey Manufacturing 
pany, Columbus, Ohio, offers’ the 
Simplex Universal Electric Vacuum 
Cleaner with a small motor which 
speeds up to about 9,200 revolutions 
per minute; the ent.re outfit being 
fully guaranteed by the company. The 
bearings are of bronze alloy, com- 
pounded for operation under high 
speed conditions, and the working 
parts are self-oiled by the wick proc- 
ess. The aluminum fan is cast in 
one piece; there is a soft revolving 
hair brush which will not injure deli- 
cate fabrics; the dust collector is 
made of heavy, blue cotton drill, 
which may be laundred when soiled. 
There is a_ self-adjusting handle, 
which is finely finished. The motors 


Com- 











Universal Electric Vacuum 


Cleaner, Model E. 


Simplex 


are made to operate on voltages as 
low as 32 with a maximum capacity 
of 256; also any cycle. All of the 
motors are universal and can be op- 
erated, it is said, at approximately 1 
cent per hour for electric power. 

The cleaner is 6% in. high; it will 
go under near-the-floor-furniture, so 
that out of the way places may be 
more readily reached. It is also rec- 
ommended for cleaning curtains, 
draperies and other dust laden ma- 
terials of such character. It weighs 
10 lbs. and while big enough to be 
enduring, it is light enough to be 
conveniently portable. 

The eight cleaning attachments 
include eight feet of reinforced cov- 
ered vacuum hose; hose connector for 
suction; fibre extension tube to con- 
nect hose and tools; nozzle for cur- 
tains, mattresses, pillows, etc.; brush 
for cleaning clothes, curtains, cush- 
ions, etc.; blower nozzle and oil and 
blower connector. 

This cleaner may be plugged into 
any electric light socket for power, 
and it is only necessary to oil two 
bearings once a month. 


Reading matter continues on page 92 
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-Rolliston Clothes Line Pullcy 


/ O Makes Wash and Housc Cicaning Day Easicr 0 

















Me OS j ” ies 


Adjustable Guards 


This patented feature makes it by far the most desirable pul- 


A-P Danville Hardware 


ley on the market. Prevents clothes being drawn into contact Serves With a Non-Breakabie 
with pulleys: adjusts itself to any angle as the line sags under 
heavy load and holds the line firmly in center of wheel Malleable lron-Clad Guarantee 


Suspending Link 
Made of heavy steel wire and cannot pull DOOR HANGERS 


out. Always pulls in straight line, taking QN TH 
Strain from the axle, and prevents 
the yoke ee binding on the rim SS E> SPRING HI NGES 
of wheel under heavy load. 
g $ ‘ OVERHEAD 
a) CARRIERS 
a FIRE DOOR 
HARDWARE 


ROLLING 
STORE LADDERS 


a HARDWARE 
Q SPECIALTIES 


SE Allith-Prouty Company 


DANVILLE __ ILLINOIS 


Steel Yoke 
Formed to give the greatest pos- 
sible strength and works so closely 
that the smallest line cannot leave 
the wheel. Wire rope or cord 
line can be used, 


A Child Can Operate It 


Adults find it difficult to operate 
SMALL pulleys when a rope or <— 






cord 1s used and impossible with a 
wire line, 


Wheel is Five Inches in 
Diameter 
Has much greater drawing power 
and runs much easier than smaller 
pulleys, keeps the lines apart and 
prevents tangling between 
the pulleys 





Chicago Bost 
New York Philadeiphsa San France 
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Notes of the Retail Hardware Trade 


Sample, purchasers of the 
request catalogs on the fol- 


EL Dorapo, ArK.—Norris & 
hardware stock of P. Goodwin, 
lowing items: Automobile accessories, baseball goods, belting 
and packing, bicycles, buggy whips, builders’ hardware, 
building paper, children’s vehicles, churns, cream separators, 
crockery and glass, cutlery, dog collars, electrical household 
specialties, fishing tackle, galvanized and tin sheets, gasoline 
engines, harness, heating stoves, heavy farm implements, 
heavy hardware, home barbers’ supplies, mechanics’ tools, 
Paints, oils, varnishes and glass, plumbing department, 
poultry supplies, prepared roofing, pumps, ranges and cook 
stoves, sewing machines, shelf hardware, silverware, sporting 
goods and washing machines. 


WYNNE, ARK.—The Diamond Hardware & Supply Company 
has been succeeded in business by Hamrick Bros. 


BisHop, CaL.—C. A. Eastman has disposed of his stock of 
automobile accessories, baseball goods, bathroom fixtures, 
belting and packing, buggy whips, builders’ hardware, build- 
ing paper, children’s vehicles, churns, cream separators, 
crockery and glassware, cutlery, dairy supplies, dog collars, 
electrical household specialties, fishing tackle, galvanized and 
tin sheets, gasoline engines, hammocks and tents, harness, 
heating stoves, heavy farm implements, heavy hardware, 
home barbers’ supplies, kitchen housefurnishings, lime and 
cement, lubricating oils, mechanics’ tools, paints, oils, var- 
nishes and glass, poultry supplies, prepared roofing, pumps, 
ranges and cook stoves, refrigerators, shelf hardware, silver- 
ware, sporting goods, tin shop, toys, games, wagons, buggies 
and washing machines to the Bishop Hardware & Implement 
Company. 

Macon, Ga.—The Planters Implement Company, 512 Third 
Street, has been incorporated to conduct both a wholesale 
and retail business. The capital stock is $10,000. The con- 
cern will carry a stock of the following, on which catalogs 
are requested: Gasoline engines, harness, heavy farm imple- 
ments, wagons and buggies, etc. 


METTER, Ga.—Harold Melvin has commenced business here, 
dealing in automobile accessories, baseball goods, bicycles, 
buggy whips, builder’s hardware, children’s vehicles, churns, 
crockery and glass, cutlery, dog collars, dynamite, electrical 
household specialties, fishing tackle, hammocks and tents, 
harness, heating stoves, heavy farm implements, heavy hard- 
ware, lubricating oils, paints, oils, varnishes and glass, pre- 
pared roofing, pumps, ranges and cook stoves, refrigerators, 
sewing machines, shelf hardware and sporting goods. 


Ray Citry, Ga.—The Miller Hardware & Furniture Com- 
pany has been incorporated with a capital stock of $12,500 
by W. L. Miller and others. The firm will carry a retail 
stock of automobile accessories, baseball goods, belting and 
packing, bicycles, buggy whips, builder’s hardware, children’s 
vehicles, churns, crockery and glass, cutlery, dog collars, 
fishing tackle, furniture department, galvanized and tin 
sheets, harness, heating stoves, heavy farm implements. heavy 
hardware, home barbers’ supplies, iron beds, kitchen cabinets, 
kitchen housefurnishings, lime and cement, linoleum, lubri- 
eating oils, mechanics’ tools, paints, oils, varnishes and glass, 
prepared roofing, pumps, ranges and cook stoves, refrigerat- 
ors, shelf hardware, silverware, sporting goods, toys, games, 
wagons, buggies and washing machines, on which ‘catalogs 
are requested. 


VaLpostTa, Ga.—The A. A. Parrish Company, 116-118 West 
Central Avenue, has been incorporated by C. E. Parrish and 
others to conduct a retail business in automobile accessories, 
bicycles, children’s vehicles, lubricating oils, mechanics’ tools, 
sporting goods, etc. The capital stock is $10,000. 


MontTgEzuMA, IND.—The Baldwin hardware store has been 
bought by the Staats Raynes Company, which requests 
catalogs. 


CouNCIL BLuFFs, lowa.—The P. C. DeVol Hardware Com- 
pany, established in 1861, has increased its capital stock to 
$30,000. The officers of the company are E. L. Duquette, 
president and manager, and C. M. Duquette, secretary and 
treasurer. 


Superior, lowa.—George Anton has disposed of his hard- 
ware stock to A. A. Holmes. 


is pur- 
Farns- 


Tripot!t, lowa.—The Standard Hardware Company 
ehaser of the hardware stock and business of C. C, 
worth. 


WessTer City, Iowa. August F. Muller has recently 
moved into the Clagg Building which has been entirely reno- 
vated and remodeled and modern and up-to-date store fix- 
tures installed. The present owner contemplates increasing 
his stock. 

DorRANCE, Kan.—The Titus & Kelmer stock has been sold. 
Alva Gray is the purchaser. 


MARQUETTE, MicuH.—W. J. King has moved his hardware 
stock to 154 W. Washington Street. The new quarters will 
give him more floor space and better facilities for handling 
his growing business. A complete line of hardware will be 
earried. Catalogs requested. 


MIDDLEVILLE, Micu.—Z. J. Townsend has disposed of his 
stock to the Merrifield-Follmer Company, which requests 
catalogs on hardware and implements. 


ELGIN, MInN.—H. J. Bartz requests catalogs on farm light- 
ing plants, milking machines and gas engines. 


Waco AINN. . P. Kusserow, who has recently taken 
over the stock of A. P. Pofahl, requests catalogs on automo- 
bile accessories, belting and packing, builder’s hardware, 


children’s vehicles, glass, cutlery, fishing 
galvanized and tin sheets, gasoline engines, 
heating stoves, heavy farm implements, 
mechanics’ tools, oil cloth, 


building paper, 
tackle, furnaces, 
hammocks and tents, 
heavy hardware, lubricating oils, 
paints, oils, varnishes and glass, poultry supplies, pumps, 
ranges and cook stoves, refrigerators, silverware, sporting 
goods, tin shop, wagons, buggies and washing machines. 


LA PLata, Mo.—R. B. Turner, successor to the firm of 
Miles & Turner, requests catalogs on the following :. Builders’ 
hardware, churns, cream separators, crockery and glassware, 
cutlery, dairy supplies, dog collars, heating stoves, kitchen 
housefurnishings, poultry supplies, prepared roofing, pumps, 
ranges and cook stoves, refrigerators, sewing machines, shelf 
hardware, silverware and washing machines, 


Moore, Mont.—The 
pany has purchased the A. M. 
and implements. 


Rep Lopce, Mont.—The Plunkett Hardware & Plumbin 
Company is erecting : a new brick building, 125 x 25 ft., an 
installing a complete line of furniture. 


Moore Hardware & Implement Com- 
Mathews stock of hardware 


CHAPPELL, NEB.—The Western Lumber & Hardware Com- 
pany will erect a new building. 


MALMO, NeEsB.—E. G. Fischer is the new owner of the hard- 
ware business of J. H. Holtorf. A furniture stock has been 
added. 


GLENFIELD, N. D.—The hardware stock of the C. G. Banks 
Company, Grace City, has been bought by the Glenfield Hard- 
ware Company, and consolidated with its own. The concern 
now carries a complete stock of automobile accessories, base- 
ball goods, bathroom fixtures, belting and packing, buggy 
whips, builder’s hardware, children’s vehicles, churns, cream 
separators, cutlery, dairy supplies, dog collars, fishing tackle, 
furnaces, furniture department, galvanized and tin sheets, 
gasoline engines, harness, heating stoves, heavy farm imple- 
ments, heavy hardware, home barbers’ ’ supplies, iron beds, 
kitchen cabinets, kitchen housefurnishings, linoleum, lubricat- 
ing oils, mechanics’ tools, paints, oils, varnishes and glass, 
plumbing department, pumps, ranges and cook stoves, sewing 
machines, shelf hardware, silverware, sporting goods, tin 
shop, wagons, buggies and washing machines. Catalogs re- 
quested on furnaces and fittings. 


HaTTon, N. D.—Pederson & Son have disposed of their 
stock to B. Halverson & Co., who request catalogs on the 
following lines: Automobile accessories, belting and packing, 
buggy whips, cream separators, gasoline engines, heavy farm 
implements, lubricating oils, wagons, buggies and washing 
machines 


HANNAH, N. D.—A. W. Cavers of the hardware firm of 
Cavers & Hannah has purchased the interest of D. Hannah, 
Jr. He will continue the business under his own name. 


LANGDON, N. D.—The Home Implement Company recently 
purchased the implement business of M. O. Strom & Co., and 
added a stock of furniture. 

HOLDENVILLE, OKLA.—The interest of W. W. Waddell in 
the Holdenville Hardware Company has been bought by 
A. Dolton and C. L. Barnard. The name of the concern has 
been changed to the Dolton & Barnard Hardware Company. 


Pearson has disposed of his interest 
Walker. The 


Houuis, OKLA.—L. A. 
in the Spooner Hardware Company to J. E. 
firm name will remain unchanged. 


NORMAN, OKLA.—The J. Nelson stock has been sold to 
Orenbaun & Mathews. The new owners are erecting an ad- 
dition to the rear of the store building. 


OKLAHOMA CITY, OKLA.—The Reliance Implement Com- 
pany, 531 West Main Street, has been organized with a cap- 
ital stock of $5,000 by W. W. Hollingsworth, E. L. Howard 
and N. H. Wright. 


—Emory C. Fly has purchased an interest 
& Furniture Company. 


COLUMBIA, TENN. 
in the Columbia Hardware 


Fort WortH, Tex.—W. E. Huster has disposed of his in- 
terest in the C ‘rouch Hardware Company and opened a store 
at 109 East Tenth Street under the title of the W. E. Huster 
Tool & Supply Company. The concern will conduct both a 
wholesale and retail business in automobile accessories, belt- 
ing and packing, mechanics’ tools, ete. Catalogs requested 
on tools and mechanics’ supplies. 


McCALLEN, TkeEx.—Gregory & Cardwell are remodeling their 
store front and erecting a two-story addition to their store 
building. 


Bros. Saddlery Company, 
has added automobile ac- 


Tex.—The Sessum 
suffered a fire loss, 
stock. 


LONGVIEW, 
which recently 
cessories to its regular 


MEMPHIS, TeEx.—The Slaton-Miller Company has been in- 
corporated to deal in automobile accessories, baseball goods, 
buggy whips, builder’s hardware, children’s vehicles, churns, 
cream separators, crockery and glass, cutlery, dairy supplies, 
electrical household specialties, fishing tackle, furnaces, fur- 
niture department, galvanized and tin sheets, gasoline en- 
gines, hammocks and tents, harness, heating stoves, iron beds, 
kitchen cabinets, kitchen housefurnishings, linoleum, lubricat- 
ing oils, mechanics’ tools, paints, oil, varnishes and glass, 
poultry supplies, ranges and cook stoves, refrigerators, sew- 
ing machines. shelf hardware, silverware, sporting goods and 
washing machines. The capital stock is $18,000 and the in- 
corporators are A. H. Miller, R. L. Slaton and T. K. Kitt- 
linger. Catalogs requested. 


Reading matter continues on page 94 
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